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COMMERCIAL NATIONAL 
TO ENTER NEW YORK 


Formed By Men Behind Insurance Ex- 
change of National Retail Dry 
Goods Association 








SECRETARY H. B. KLINE IN TOWN 





To Write General Business—Incorpor- 
ated in October With $200,000 Cap- 
ital—Has $268,360 Assets 





The Eastern Underwriter is informed 
that the Commercial National Fire In- 
surance Company of Chicago will enter 
New York State. H. B. Kline, secre- 
tary of the company, has been in the 
city during the past week. M. W. Bel- 
cher, vice-president of the company, is 
attorney and manager of the Insurance 
Exchange of National Retail Dry Goods 
Association, and it is said that the rea- 
son men in this association formed the 
Commercial National was to have a 
company to re-insure part of its risks. 
This announcement will create consid- 
erable interest among. brokers, es- 
pecially. 

Insurance Exchange’s Lines 


Subscribers to the Insurance’ Ex- 
change of National Retail Dry Goods 
Association must be members of the 
National Retail Dry Goods Association. 
Lines of $50,000, limited to one block, 
and five to a city, are written on brick 
and stone constructed properties and 
contents, The members must be rated 
above $50,000 with a good commercial 
standing. The membership agreement 
provides forea governing board of five 
members. 

The Commercial National was incor- 
porated on October 19, 1915, with $200,- 
000 capital and $50,000 surplus. The 
par value of the stock is $100 a share. 
The company will write generally on 
selected risks. Policies are issued 
with a profit participating clause. W. 
E. Clifford is president. Until recently 
he was assistant cashier of the First 
National Bank of Champaign, Ill. The 
treasurer, John R. O’Connor, is a bank- 
er; and Homer Sullivan, one of the di- 
rectors, is an attorney. 


Company’s Statement 


The December 31, 1915, statement 
showed assets of $268,360, and surplus 
'0 policyholders of $257,127. Its net 
surplus is $57,127. 

The New York agent of the company 
has already been selected. Mr. Kline is 
4 young man who was graduated from 
Yale a few years ago. 
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“Che largest fire insurance company in America” 
ELBRIDGE G. SNOW, President 
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Good Service 


AND 


Guaranteed Cost Life Insurance 


are the Cornerstones of our Successful Company. 

Brief, liberal, clearly expressed policies with guaranteed low 
cost are serviceable alike to policyholders and agents. 

Specimens of Life, Accident or Health policies furnished 
upon request. 


FOR AGENCIES ADDRESS 
The Columbia: «National Life Insurance Company 
“ LOSTON, MASSACHUSETTS 


ARTHUR E. CHILDS, President 
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EDWARDS LOSES 
INCOME TAX CASE 


Justice Lacombe, U. S. Circuit Court 
of Appeals, Decides in Matter of 
Renewal Commissions 


WAS A 


ACTION TEST CASE 


Agents Throughout Country Have Been 
Watching Proceedings—Ex-Atty.- 
Gen. Wickersham Argued Case 


Charles J. Edwards, general agent of 
the Equitable Life Assurance Society, 
has lost the case he had been fighting 
to recover part of the income tax on 
renewal premiums. A decision against 
Mr. Edwards was rendered by Justice 
Lacombe of the United States Circuit 
Court of Appeals a few days ago. 

It will be recalled that three general 
agents brought actions in different 
parts of the country regarding the re 
newal commissions return, but it was 
decided to make Mr. 
Insurance men do not deny 
that renewal commissions are taxable, 
but there are points about vested prop 
erty rights which are said not to have 
been covered in the recent decision, 
and for which there is a demand to 
have a ruling by a higher court. For 
mer Attorney General Wickersham ap 
peared for Mr. Edwards. 

Justice Lacombe’s Decision 

The decision of Justice Lacombe fol- 
lows: 

The action is brought to recover part 
of the income tax for 1913 paid by plain- 
tiff. The statute, Act of October 3, 1913 
(58 Stat., 114, 166), provides for the 
levying of an individual tax on those 
liable to pay “upon the entire net in- 
come arising or accruing from all sour- 
ces in the preceding calendar year’’— 
for the year 1913 the period igs ten 
months only, the statute taking effect 
March 1, 1913. The act thus defines 
net income: “That subject only to such 
exemptions and deductions as are here- 
inafter allowed, the net income of a tax- 
able person shall include gains, profits 
and income derived from salaries, wages 
or compensation for personal service of 
whatever kind and whatever form paid, 
or from professions, vocations, business- 
es, trade, commerce, or sales, or deal- 
ings in property, whether real or per- 
sonal, growing out of the ownership or 
use of or interest in real or personal 
property; also from interest, rent, divi- 
dcends, securities of the transaction of 
any lawful business carried on for gain 
or profit, or gains or profits and income 
derived from any source whatever, in 
cluding the income from but not the 
value of property acquired by gift, be 
quest, devise or descent.” (Division B 
of section 2). 

Plaintiff is a life insurance agent em 
ployed by an insurance company under 
written contracts to procure applica- 
ticns for assurance on the lives of indi- 
viduals. As compensation for his ser- 
vices the insurance company is obligat- 
ed to pay him a certain commission on 
the first premium paid by the assured 


Sdwards’ action 
a test case. 
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when the policy is issued. It is further 
obligated as the assured pays subse- 
qvent renewal premiums for a certain 
number of years to pay plaintiff a stated 
commission on each of such renewal 
premiums. It is with these renewal 
premiums, or rather with the commis- 
sions paid thereon, that this cause is 
concerned. Plaintiff's brief thus states 
the controversy: 

“A single question is presented by the 
appeal, namely, whether or not the coin- 
missions payable to complainant under 
the contracts with the Assurance Soci- 
ety annexed to the complaint upon re- 
newal premiums paid on policies obtain- 
ed through the instrumentality of ap- 
pellant prior to March 1, 1913, but which 
commissions were not actually paid to 
and received by complaint until after 
March 1, 1913, and between that date 
and December 31, 1915, constitute a 
part of ‘the entire net income’ of com- 
mainant ‘arising or accruing from all 
sources’ between those dates.” 

An elaborate argument is presented 
on behalf of. the plaintiff in error based 
in part upon provisions in the contracts 
whereby the company agrees to loan 
money to the agent to the amount of 
certain expected commissions on renew- 
ale and the agent agrees to render as- 
sietance in the collecting of renewal 
premiums; but the question seems to 
us a very simple one, and one absolutely 
determined by the provision in all the 
contracts that “commissions shall ac- 
crue only as the premiums are paid in 
cash.” That the work for which the 
compensation is paid was done in some 
prior year seems to us unimportant. 

Takes Lawyer’s Charges as Simile 

If, as counsel retained for the purpose, 
a lawyer argues a cause for a client be- 
fore the Court of Appeals in October, 
1915, having received a retainer in Au- 
gust, and his work being completed with 


the argument, and the cause is decided 


in December, his client pays him in 
February, 1916, we cannot see why he 
should not include his retainer in his 
income return for 1915 and the money 
paid him for argument in his return 
for 1916, although in that year (1916) 
he did nothing—did not even send ina 
bill, having done that in December, 1915. 

If as a reward for long and faithful 
service an industrial corporation votes 
te one of its employes who retires from 
active work an annual pension, we do 
not see why all installments of that 
pension paid in each calendar year are 
not, under the statute, income for that 
year. 

If an agent for a life insurance com- 
pany does a particular job, e. g., per- 
suadeg John Doe to insure in the com. 
pany on July 1, 1915, and receives as 
part compensation for that work a cer- 
tain sum when Doe pays his first pre- 
mium in July, 1915, surely he includes 
that in his income return for 1915. That 
certainly is income. If under this ar- 
rangement with the company he re. 
ceives a further sum of money as com- 
pensation for the same job in July, 1916, 
when John Doe pays his second pre- 
mium, we cannot see why that is not 
income for 1916—in the ordinary sense 


of the word. Why it is not within the 
lunguage of the act “income arising or 
accruing in the calendar year 1916” and 
“derived from personal services” we 
are certainly at a loss to understand. 
The statute does not provide that the 
“personal services,” compensation for 
which ig to be considered income, must 
be rendered in the same year in which 
the compensation is received. 

It may be noted that, although fully 
earned by work already done, there is 
no certainty that the sum conditionally 
promised for an ensuing year will ever 
be paid or will accrue or come due; John 
Doe may die within the first year, or at 
its expiration may refuse to renew his 
policy, in which event the company is 
not obligated to pay its agent anything 
beyond the amount already paid him; 
the obligation to pay does not arise un- 
til John Doe actually pays his renewal 
premium in cash. 

There is nothing in the opinion in the 
matter of Wright (151 F. R., 361, which 
we affirmed in 157 F, R., 544) which at 
all conflicts with the views above ex- 
pressed. 

Forms 1040 and 1041 

Reference is also made to certain in- 
structions of the Treasury Department: 

“A person receiving fees or emolu- 
ments for professional or other services, 
as in the case of physicians or lawyers, 
should include all actual receipts for 
services rendered in the year for which 
return is made, together with all unpaid 
accounts, charges for services or contin- 
gent income due for that year, if good 
and collectible” (form 1040, instruction 
14; form 1041, instruction 12), 

This form may be appropriate enough 
ic give the department full information 
about an individual’s earnings in any 
particular year so as to enable its offi- 
cers to check up with accuracy some re- 
turn of a future year, when his hope of 


being paid what he has earned finds 
fruition. But no- instructions of the 
Treasury Department can enlarge the 


scope of this statute so as to impose the 
income tax upon unpaid charges for ser- 
vices rendered and which, for aught any 
one can tell, may never be paid. To 
take the illustration given above. The 
charge for the argument in the Court 
of Appeals, unpaid on December 31, 
1915, could not be included as taxpaying 
income for 1915 because it was not paid 
ri that year, and the client might die 
insolvent on January 1, 1916; but as 
scon as it is paid it becomes taxpaying 
income of the year in which such pay- 
ment is made, although it was made 
for services performed in a prior year. 
The phraseology of form 1040 is some- 
what obscure; perhaps it means that 
there shall be included actual receipts 
(a) for services rendered in the year 
for which return is made, and (b) for 
utpaid accounts, or charges for serv- 
ices rendered in former years and paid 
in the year for which return is made, 
But it matters little what it does mean; 
the statute and the statute alone deter- 
mines what is income to be taxed. It 
{axes only income “derived” from many 
Gifferent specified sources. One does 
not “derive income” by rendering ser- 
vices and charging for them, 


—— 








share MUTUALLY 


Under 1916 policies, Dividend Additions as 
increased in 1907, will not only be continued, 
but will hereafter share in the profits of the 
Company. 


All 1916 policies also provide that Paid-up and 
Extended Insurance values shall share in profits. 


The above profit sharing features are made 
“*retroactive.’’ Old patrons, holding participating 
policies, will receive the added benefits regardless 
of any contrary provisions in their policies. 


Union Central patrons always assured the max- 
imum, of present and future, service and benefits. 





Address ALLAN Waters, Sup’t of Agents. 


Che Union Central Life Ins. Cao. 


Jesse R. Ciark, President Cincinnati, Ohio 























THE UNITED STATES LIFE INSURANCE COMPANY 


1850 IN THE CITY OF NEW YORK 1914 
ISSUES GUARANTEED CONTRACTS 

Good men, whether experienced in life insurance or not, may make direct contracts with this 
Company, fora limited territory if desired, and secure for themselves, in addition to first year’s com- 
mission, a renewal interest insuring an income for the future. Address the Company at its Home 
Office, 277 Broadway. New York City. 

JOHN P. MUNN, M. D., President 
FINANCE {CLARENCE HH. KEBSEY, Pres. Title Guarantee and Trust Co 

COMMITTEE | WILLIAM HL. PORTER, Banker EDWARD TOWNSEND, Pres. Importers and Traders Nat. Ban 























Safety and Service to Policyholders 
The HEALTH SERVICE and the INSURANCE MONEY INVESTMENT SERVICE of 


| THE GERMANIA LIFE INSURANCE COMPANY OF NEW YORK 


Are meeting with enthusiastic approval of GERMANIA 
LIFE POLICYHOLDERS. 
VICE PROGRAM adopted by. the Company is reflected in 
our steadily growing business. 

OUR FIELD MEN all realize that the NEW SERVICE is 
of the greatest assistance to them in their work. 

These are only two of the different kinds of SERVICE 


T. LOUIS HANSEN, Superintendent of Agencies, 


Their appreciation of the SER- 


———— 


extended to policyholders and their beneficiaries under the 
NEW GERMANIA SERVICE PROGRAM. 

We are looking for men to whom to offer DIRECT 
AGENCY CONTRACTS of unusual attractiveness. BUT 


these men must be CAPABLE, HIGH GRADE PRO- 
DUCERS and ORGANIZERS. 


Can YOU qualify? If so, address 
50 Union Square, New York, New York 
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Louis D. Brandeis’ 
Insurance Activities 


BEGAN DECADE AGO WITH THE 
EQUITABLE POLICYHOLDERS 





How Savings Bank Scheme Started 
—Author of Sharp Comments on 
Insurance Conditions 





Boston, Mass., Feb. 8.—Members of 
the life insurance fraternity in his own 
city have not rallied with any degree 
of enthusiasm to the nomination of 
Louis D. Brandeis for the Supreme 
Court of the United States. One and 
all, however, paid generous tribute to 
the quality of his brain power and his 
ability to plead. He is a master of de- 
pate, with that quality given to few 
men of almost charming them away 
from long fixed convictions based 
on teachings of experience. His per- 
sonality is dominating and he gives 
such force to his opinions as to con- 
vince his auditors they are facts. In 
the past decade or two he has been 
much in the eye of Boston as a radical 
and a center of the bitterest contro- 
versy. 

His First Insurance Activities 

Mr. Brandeis first became actively in- 
terested in life insurance matters ten 
years ago and as “attorney for the peo- 
ple” he took up the cause of the New 
England policyholders of the Equitable 
Life Assurance Society. Display adver- 
tisements appeared in the papers set- 
ting forth that a committee had been 
formed to protect the interests of Equi- 
table policyholders. It was styled the 
Equitable Policyholders’ Protective 
Committee and the names appearing in 
connection with it were of men promi- 
nent in the business world. Among 
them was William Whitman and the 
late George P. Field, head of the insur- 
ance agency of Field & Cowles, who 
professed his astonishment at the pub- 
licity given to the work of the commit- 
tee, at the same time asserting pri- 
vately that he knew as much about life 
insurance as he did about dentistry. 
Mr. Brandeis was the counsel of this 
committee, and both by voice and pen 
he forthwith proceeded, a ready-made 
authority, to utter wisdom on the prob- 
lems confronting life insurance to 
which men have devoted a life-time of 
study, 

Says Life Insurance Is Simple 

In one of his addresses he said: 
“Stripped of the mysteries with which 
it has been surrounded and the mis- 
leading devices by which it has been 
permeated, the business of life insur- 
ance ig one of extraordinary simplicity. 
To conduct it successfully requires nei- 
ther energy nor initiative, and if pur- 
sued by the State does not even call 
for the exercise of any high degree of 
business judgment.” 

Samuel Davis, of Boston, wrote at 
the time, “Shades of the departed as- 
sessment companies! If they only 
could have been championed by so va- 
liant an arm.” 

For the services of agents in procur- 
ing business, Mr. Brandeis had nothing 
but contempt and he voiced then his 
leanings toward the assumption of life 
insurance on the part of the State, both 
of which theories became more empha- 
sized at a later period in his advocacy 
of savings banks insurance. 

Some of his statements as counsel of 
a Equitable Policyholders’ Commit- 

ee can be gauged by this one: “The 
assets of a life company are mainly 
quick capital,” whereas on the contrary 
such assets of necessity must be in- 


vested in funds of a most permanent 
character, 


Savings Banks Insurance 

a Brandeis next started out to 
a industrial insurance. What did 
ns find? Ip homely terms, that it cost 
oul to sell coal by the bucket and in- 
rg Place it on the range, than it did 
} By it by the ton-lot. He found 
a t cost much more, because the 
ae eamner elected to buy his insur- 

ce at retail. The remedy? A simple 


matter, the co-operation of the savings 
banks. Cut out the agent who persuad- 
ed the wage-earner to carry protection 
for his family and who was indefatig- 
able in seeing that he kept it. All that 
was necessary was to persuade the 
wage-earner to carry his insurance 
where he kept his savings and that an 
order on his savings account would 
keep his insurance intact. By this sim- 
ple process, he could get more insur- 
ance, for the acquisition and collection 
costs would be both eliminated. 

This was the theory, and Mr. Bran- 
deis enlisted a large number of enthust- 
asts to spread abroad the iniquities of 
the great companies transacting indus- 
trial insurance. He stumped the State 
and quoted unrelated figures showing 
the enormous profits the companies 
made from lapses and from other 
sources in their industrial business. He 
took the record of the industrial busi- 
ness of the Columbian National at that 
time endeavoring to get a hold in the 
industrial field and showed how profit- 
able the lapsing of business was to it— 
so profitable indeed that the Columbian 
National quit the industrial field for 
good, as the result of its brief experi- 
ence in operating in it. 

But the movement was started. The 
great industrial companies dd nothing 
to offset the campaign instituted by 
Mr. Brandeis and his followers. A bill 
was introduced into the Legislature to 
authorize savings banks to _ transact 
also life insurance; to set aside a fund 
out of the coffers of the Commonwealth 
as a basis whereon to build the struc- 
ture which was to rival the efforts of 
the industrial insurance companies and 
to establish the modus _ operadi 
through the appointment of a State ac- 
tuary, medical examiner and _ other 
working facilities. 

Flayed Industrial Companies 

At the public legislative hearings Mr. 
Brandeis flayed the industrial compa- 
nies to the applause of a typically Bos- 
ton audience of both men and women 
who without exception, knew absolute- 
ly nothing of the subject in hand. They 
heard him expound his doctrines and 
cheered his announcement that the 
agent was to be dispensed with under 
the savings banks plan and that the 
chastened companies would forthwith 
be compelled to reduce the price of 
their commodity to their long deluded 
victims. 

The industrial companies offered no 
opposition whatever. On the contrary, 
they intimated that any movement to 
help better economic conditions had 
their hearty support, and that if the 
citizens of the Commonwealth wished 
to discover for themselves what they, 
through long years of experience had 
already learned, they certainly had no 
objection. Vice-president Haley Fiske, 
of the Metropolitan, did, however, in- 
dignantly repudiate statements made 
by Mr. Brandeis affecting that company, 
while a year ago Third Vice-president 
and Secretary Walton L. Crocker, of 
the John Hancock, chiefly as a matter 
of public record, as completely repudi- 
ated the statements of Mr. Brandeis 
that his company in making cumulative 
concessions to its policyholders was 
forced to do so by the stress of compe- 
tition from the savings banks. 

The bill promptly became law. The 
movement was started and the savings 
banks were notified in effect that first 
come would be first served. 


Savings Bank Insurance League 


Despite every appeal but four re- 
sponded, The trustees of savings 
banks wanted to be shown, particular- 
ly one of the largest in the State, the 
Worcester County. The employers 
were appealed to to support the move- 
ment, but it flagged. Literature galore 
was distributed and a _ sympathetic 
press lent its aid, to excellent purpose, 
but the people would not voluntarily 
insure. 

Mr. Brandeis wasn’t in the least dis- 
concerted—that is, he didn’t show it. 
Enter the Savings Bank Insurance 
League with a fund of its own con- 


(Continued on page 4.) 


LIFE PRESIDENTS’ ATTORNEY 


FRED G. DUNHAM’S GREAT RECORD 








Gave Notable Administration of Liqul- 
dation Bureau of New York State 
Insurance Department 





Frederic G. Dunham, who has made 
a remarkable record for efficiency with 
the Liquidation Bureau of the New 
York State Department of Insurance, 
has been appointed Attorney of the As- 
sociation of Life Insurance Presidents, 
succeeding Alfred Hurrell, now Asso- 
ciate General Solicitor of The Pruden- 
tial. 

Administered $6,000,000 in Assets 

Mr. Dunham’s work in connection 
with the Liquidation Bureau called 
forth encomiums from all the insurance 
superintendents from the time it was 
established in July, 1909. During the 
time he was Chief of the Liquidation 
Bureau he has taken charge of fifty- 
eight insurance corporations, and ad- 
ministered assets aggregating upwards 
of six million dollars at an expense of 
less than two and one-half per cent. of 
the funds handled by him. 

Probably his best work was in con- 
nection with the co-operative fire in- 
surance companies which failed with 
no assets. He paid the debts of twelve 
of these co-operatives in full. Two of 
the life companies’ affairs handled by 
him were the Union Life and Liberty. 
The New York branch of the Liquida- 
tion Bureau was established for con- 
venience in liquidating the Empire 
State Surety. Not much has been print- 
ed about the Liquidation Bureau in the 
newspapers as the insurance commun- 
ity as a rule is not much interested in 
defunct institutions, but Judge Has- 
brouck rarely let an occasion slip by 
when he did not have a word to say in 
praise of the administration of that 
Bureau, 

Mr. Dunham's Early Career 

Mr. Dunham, who is _ thirty-seven 
years old, was born in Buffalo, N. Y. 
He attended the public schools in that 
city and Cornell University, from which 
he was graduated in 1902. He then 
took a three years’ course in Columbia 
Law School. At the same time, Mr. 
Dunham pursued courses in public law 
in the Graduate School of Political Sci- 
ence of Columbia University, for which 
he received the degree of Master, of 
Arts. After several years of independ- 
ent practice of the law in New York 
City, he was appointed head of the then 
Liquidation Bureau by former Superin- 
tendent William H. Hotchkiss. 





DELAWARE UNDERWRITERS 





Re-Elect Old Officers—Hear Public 
School Official Advocate Insurance 
for Young 


At a meeting of the Delaware Asso- 
ciation of Life Underwriters held in 
Wilmington, old officers were re-elected 
as follows: President, W. W. Knox, 
Penn Mutual Life; vice-president, 
Frank C. Hughes, Mutual Benefit; sec- 
retary, Charles B. Palmer, National 
Life; treasurer, T. Blair Ely, Equitable 
Life of Washington; executive commit- 
tee, the officers and James F. Price, 
New England Mutual; Frank Sheppard, 


Provident Life & Trust; Arthur W. 
Swarts, Mutual Life. 
“Life Insurance as an Economic 


Force in the Community,” was the sub- 
ject of a talk by Professor Huebner, of 
the University of Pennsylvania. He 
first outlined the fundamental general 
uses of life insurance and declared 
them to be: 

1. The capitalization of the value of 
a. human life, and the indemnification of 
this value against loss for the benefit 
of the family or business. 

2. The accumulation of a competency 
1. a convenient and certain manner, 

3. The elimination of worry and the 
giving of peace of mind, thus greatly 
increasing initiative. 

W. W. Knox, of the executive com. 
mittee, reported that the year 1915 was 


a notable one for the association. He 
said that the adoption of a bill by the 
Delaware Legislature, omitting from 
taxation that portion of premiums re. 
turned as dividends, was a noteworthy 
advance, 

The association was interested in 
anti-rebate legislation, and a bill au- 
thorizing the insurance commission to 
puss upon applications for agents’ 
licenses was discussed. It did not give 
its approval to these acts, however, on 
the ground that they were too drastic, 
and they were not passed. 

Professor W. J. H. Cotton, of the Wil- 
mington High School, suggested that 
more attention be paid in insuring the 
lives of young men, 





START BUILDING 


New Structure of Scranton Life—Com- 
pany’s Assets $2,148,402—Outstand- 
ing Insurance, $16,484,334 


APRIL 1 


At the annual meeting of the Scran- 
ton Life two new members were elect- 
ed to the board: Benjamin H. Throop 
and Walter P. Stevens. President Mc- 
Anulty’s report was a greatly improved 


outlook for general business in 1916. 
During 1915 the company accepted 
plans for its new building, work on 


which will begin on April 1. The struc- 
ture will be located on the most desir- 
able site in Scranton, 

The company, on December 31, 1915, 
had $16,484,334 outstanding. A synop- 
sis of the annual statement follows: 


Assets. 

Real estate, home office...$ 
First mortgages on im- 

proved real estate 
Bonds owned 
Cash in legal 

(on interest) 
Cash in home 

branch offices 
ow. 8. eee 
Premium notes and due and 


433,440.94 


525,967.50 
471,912.72 


depositories 
TTT eT Te 370,083.53 
office and 
4,209.01 
230,192.27 


deferred premiums ..... 55,772.24 
Accrued interest and other 
GEG oneedasicteussedn 56,823.95 


$2,148,402.16 


Liabilities. 
Policyholders’ reserve fund $1,643,884.89 
Special deposit for endow- 

ment bond policies ...... 
Death claims in process of 


9,796.33 


DNS. 6 6 0kb0802606%4% 8,217.00 
Reserve for taxes falling 

ee OE. Bee VN ostaveusexe 10,000.00 
Premiums paid in advance 

and other liabilities 17,271.84 


Capital stOcK ..csescscces 
Profits assigned to policy- 

PE shi ccawekewedaces 
Profits 


340,000.00 


60,229.02 
59,003.08 


$2,148,402.16 





'NSURANCE CONGRESS IN WEST 





Delegates From Six States Will Meet 
in Minneapolis—Minneapolis Under- 
writers Elect Officers 
An insurance congress will be held 
in Minneapolis during May with dele- 
gates from Minnesota, Wisconsin, North 
and South Dakota, lowa and Nebraska. 
At the annual meeting of the Minne- 
apolis Association «f Life Underwrit- 
ers, held on Saturday, January 29th, the 
following named officers were elected: 


President, W. M. Horner, President 
Life & Trust; Vice President, B. E. 
Klis, Phoenix Mutual; Secretary, W. 
C. Addy, Germania; Treasurer, C. N. 
Patterson, Union Central. 


Dr. A. C. James, who recently came 
fiom Harvard to take charge of the 
rew course in insurance at the Univer- 
sity of Minnesota, was present as a 
guest of the association. He said that 
lis course in life insurance begins with 
the second semester at the University 
and that he had decided to use Dr. S. 
5S. Huebner’s new text book on life in- 
surance 
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INSURABLE INTEREST CLEAR 


IN CASES OF DIVORCED 





EVEN 


Valid Policy Not Terminated By Cessa- 
tion of Interest—Wife’s Right Con- 
tinues Despite Divorce 


The Eastern Underwriter has receiv- 
! a number of letters asking questions 


Pu 
about insurable interest, particularly 
relative to divorced persons. Inquiry 


among counsel of leading companies de- 
velops the fact that questions of insur- 
able interest are clearing up to such an 
extent in most States that it is not nec- 
essary for an insurable interest to ex- 
ist in an assignee or beneficiary at the 
time of payment of the proceeds of the 
policy if the insurable interest existed 
when the designation of beneficiary or 
assignment was made. 
Humphrey vs. Mutual Life 


Attention of life men has been at- 
tracted to the case of Humphrey vs. 
Mutual Life Insurance Company of New 
York, 151 Pac. 101, decided by the Su- 
preme Court of the State of Washington 
on August 16, 1915. It was held in that 
case that where the insured, holding a 
policy payable to his administrators or 
assigns, married and executed a writ- 
ten assignment of the policy to his wife, 
reciting the consideration, the wife had 
an insurable interest which continued 
after the decree of divorce, so as to 
entitle her to the proceeds. This is the 
quite generally accepted doctrine, and 
in volume 1, 311, Cooley’s Briefs on In- 
surance, it is stated: 

The rule, stated in general terms, 
may then be said to be that if a 
policy is valid at its inception be- 
cause based upon an adequate in- 
surable interest, the existence of 
such an interest at the maturity of 
the policy ig unnecessary. While 
it has not been approved by all the 
American courts, it has been en- 
dorsed by a large majority of them. 
The leading case in this country is 

Connecticut Mutual Life Insurance Com- 
pany vs. Schaefer, 94 U. S. 457, wherein 
the policy wag issued on the joint lives 
of husband and wife, payable to the sur- 
vivor on the death of either. 

contended that there had been 


death of the husband. 


colorable or temporary 
termination of such an 


mere 
the 


not terminated by the divorce. 


vs. Russell, 222 U. S. 149. 


Olmsted vs. 
Proper Basis 


Alfred Hurrell, associate counsel 
The Prudential, said to The 
Underwriter this week: 

“The question of insurable 
very properly rarely arises. Since 


unreasonable notions on 


some States. 


policy is the only 





of Lincoln, Nebraska 
TEMENT OF JANUARY FIRST, NINETEEN HUNDRED AND SIXTEEN 


| Old Line Bankers Life Insurance Company 
| 





FINANCIAL STA 

















ASSETS LIABILITIES 

First Mortgage Farm Loans......... $8,412,050.00 Reserve, Actuaries Four Per Cent (Full 
Cash in Office and Banks........... 107,949.25 ee ee eee $6,547,731.32 
Cash Loans on Company Policies... . 580,371.58 Agents’ Credit Balances............ 18,171.30 
Interest Accrued, Not Due.......... 139,506.33 Death Losses Reported, Proofs Not In. 6,500.00 
Home Office Building............. 218,125.99 Premiums Paid in Advance......... 5,679.23 
ee ee errr rare None Interest Paid in Advance........... 8,391.13 
Deferred and Unreported Premiums. . None RE I a ie aa 5 reine sa ie eae Om 100,000.00 
Furniture and Fixtures Account..... None PD: 6.55 at oe amis ok Owe mr aaeaone ss 2,771,530.17 
ee See ee re None 
NENG TOMEOD co +. 6:4 0..v:0:0-0.0.4.0:0 48's None 
ee eee ree Te ee None 
Agents’ Debit Balances............ None 
ee ere ee None 

| Assets, December 31, 1915........ . $9,458,003.15 $9,458,003.15 

RECORD OF NINETEEN HUNDRED AND FIFTEEN 
Se ee $519,486.41 Income Exceeded Disbursements.... $1,380,390.08 
ee ee 876,476.70 Gain of Insurance in Force......... 5,331,798.18 
Se A Noid kc ce dee eens eas 1,404,432.72 ee ee a eae ee 8,930,390.07 
Insurance in Force December 31, 1915...... aici camera TTT ETT TTT TTT, 
WE LEAD THE WORLD IN OUR HOME STATE IN OLD LINE INSURANCE IN FORCE 
HOME OFFICE, - - - LINCOLN, NEB. 





It was 
an en- 
tire termination of the insurable inter- 
est of the wife by reason of the divorce 
and that she could not recover on the 
The court, how- 
ever, while admitting that if, at the in- 
ccption of the policy, there had been a 
interest, 
interest 
would bar a recovery, applied the gen- 
eral rule that a policy, valid at its in- 
ception, is not terminated by the cessa 
tion of interest, in the absence of a pro- 
vision to that effect in the policy itself, 
and held that the right of the wife was 
This 
doctrine was also followed in Grigsby 


Keyes Put Question on 


of 
JNastern 


interest 
the 
case of Olmsted vs. Keyes, 85 N. Y., 593, the insurance annexes to savings banks 
the question of insurable interest has 
been put generally on a proper basis, 
but some courts still hold to fogyish and County Savings Bank, 
the subject, 
and I realize that it is important in 
As a matter of fact public 
L thing that should tronized the industrial companies, was 
weigh at all on the question of insur- ‘not then available. 





such law, and in this State there is not. 
If I insure my life there is no reason 
why the law should interfere with my 
making the beneficiary of my policy any 
person that I want to. There is no 
reason why the law should interfere 
with my assigning my policies to any 
person I want to.” 


Mr. Brandeis’ Appointment 
(Continued from page 3.) 
tributed largely by the same earnest 
citizens who appeared at the legisla- 
tive hearings, one admitting that his 
personal contribution had been in ex- 

cess of $5,000. 

Now this fund was not to be used 
for the employment of agents to secure 
industrial insurance for the savings 
banks. No; the wicked insurance com- 
panies did that, and admitted that they 
knew no better way. This fund was 
to be used for “educators” who would 


Pan-American Life Insurance Company 


New Orleans, Louisiana 


C. H. 


Total Insurance in force . 


Total Resources 


We have a few attractive openings for high class life insurance men throughout 


our territory. 


If interested, write for full 


Double Indemnity and Accident Benefit Policy. 


E. G. SIMMONS, Vice-President and Agency Manager 
Whitney Central Bank Building : 


ELLIS, President 
junkeeeesa’ $18,000,000.00 
2,500,000.00 





particulars, also ask for a description of our New 
It’s a Winner. 


New Orleans, Louisiana 











explain to employes at factories and 





other centers where labor congregates. 
That these educators were ex-industrial 
agents perhaps has no bearing on the 
situation. 

$2,500 Advertising Appropriation 

And so the movement went on. The 
industrial companies actually never 
knew of the existence of the savings 
banks as their competitors. The mem- 
bers of the league kept on contribut- 
ing, and Mr. Brandeis is reported to 
have been one of the heaviest, if not 
the heaviest contributor. Be it remem- 
bered that none of the contributions of 
the league has ever appeared in the 
acquisition cost of the savings banks 
business. Apparently, the “angels” be- 
gan to weary in well doing, for last 
year Mr. Brandeis caused the introduc- 
tion of a bill into the Legislature to 
set aside an appropriation of $2,500 for 
“advertising” purposes which bids fair 
to be an annual matter. Unfortunately, 
the critical review of the activities of 


during the seven years of their opera- 
tion, by the treasurer of the Worcester 
which showed 
that their appeal had received a “sym- 
pathetic’ response from a_ different 
class of insurers than that which pa- 


CALL 


ON COMPTON 





By the 


WILLIAM 





The Service Route to Success 


becomes a champion of your business 
COME IN AND TALK IT OVER—CALL TO-DAY 





rE 


Compton way, every client 


N. COMPTON, General Agent 


~ 


INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


220 BROADWAY 
PHONE 6030-6031 CORTLAND 





sid 


NOLGAWOD NO TiwD 





CALL ON COMPTON 


CALL 


ON COMPTON 
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able interest. If the relations between Meanwhile, the interest of Mr. Bran- 
the insured and beneficiary were such deis continues unabated. Yet despite 
tat the beneficiary would be interested articles from his pen in the daily press 
ir the insured dying instead of living, and in the magazines on the subject, 
and the preponderance of that interest no other State has emulated the Massa- 
was such that the beneficiary might be chusetts experiment. The Hearst pa- 


peng to make way with the insured, pers have accepted his teachings as 
then public policy would come in and gospel, but the movement lags despite 
there would be a reason for the lack of artificial stimulants in the way of ex- 
insurable interest, but outside of that travagant claims of dividends which 
I do not see why there should be any they freely chronicle. 
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There Is Always Room At The Top | 
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Come with us and it won’t be 80 
hard to get on. 
Live ones win among IZZERS 


Write to J. L. BABLER, Gen’l Manager Agencies 








International Life 
ST. LOUIS | 
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TALKS AT REALTY BANQUET 


INSURANCE DEVELOPS COUNTRY 





Views of Haley Fiske, Vice-President 
of Metropolitan Life Insurance 





Company 
Haley Fiske, vice-president of the 
Metropolitan Life, was one of the 


speakers at the annual banquet of the 
Real Estate Board of New York City. 
“1 have been introduced to you as an 
insurance man and therefore have no 
apology to make. for addressing you on 
one aspect of the business of life in- 
surance,” he said. “I know perfectly 
well that every one of you has been so 
often approached by insurance agents 
that the mere mention of life insurance 
is apt to bore you. This is because 
vou have regarded life insurance from 
the point of view of your buying a con- 
tract called a policy of insurance, in 
which you ‘were on one side and the 
company on the other; and that the 
agents have so dinned into your ears 
your duty to your wives and families 


and the advantages of life insurance 
policies as an investment, that your 


ear-drums have become, as it were, con- 
gested, and when life insurance is men- 
tioed to you you have become par- 
tially deaf. I have not the least apol- 
ogy to make for the insurance agents. 
What they have said to you is all true 
and I hope you have listened to them. 
But I want to bring to you to-night an- 
other aspect of the life insurance busi- 
nes which perhaps you have not thought 
of. It is that of the relation between 
life insurance and the development of 
the country; in other words, the polit- 
ico-economical aspect of life insurance.” 
Continuing, Mr. Fiske said: 
Banded Together for Mutuai Protection 
“Fundamentally, what is life insur- 
ance? It is founded upon two things: 
first, the certainty of death, and, next, 
the uncertainty of the day of death for 
the particular individual. Tables of 
mortality tell us how many out of each 
hundred thousand are to die at eacn 
age each year. But who are going to 
die nobody on earth can tell. Life in- 
surance, therefore, is a system where 
millions of men band together for mu- 
tual protection. They pay their money 
into a common fund out of which the 
dependents of those who are called 
hence receive the assistance they so 


much need in their loss of the breaa- 
winner. These funds are the assets of 


the life insurance companies. Have 
you any idea what they amount to in 
this country and Canada? There are 
244 ‘old line’ companies, whose total 
assets are over five and a half billions 


of dollars! Their annual income 
amounts to a billion and ninety mil- 


lions of dollars. From premiums alone 
their income is over eight hundred mil- 
lions of dollars a year. Their reserves 
amount to four billions, six hundred 
millions of dollars. These reserve lia- 
bilities are a permanent fund. To them 
are added each year about 25 per cent. 
of the income. That is to say, this re- 
serve fund increases every year by over 
250 millions of dollars. The reserve 
fund is one which has to be permanent- 
ly invested; and so automatically, like 
the rolling of a snowball, this fund 
krows and grows. It is required by 
law to earn a certain amount of inter- 
est, compounded semi-annually. The 
keeping intact and the keeping up in- 
terest of this constantly increasing re- 
serve fund is the fundamental principle 
of what is called ‘Old Line’ insurance. 
These four and a half billions of dollars 
must be kept safely invested and the 
ed increments of 250 millions of 
ollars must be invested each year in 
— securities that will earn the requi- 
site amount of interest. 
meet is this money—this five and a half 
oer dollars. It is probable that 30 per 
ig sve invested in railway securities. That 
a one and a half billions of dollars are 
The re real and personal property of railways. 
Has thought about this is that the in- 
single 3 business has been the most important 
trys thestrumentality in developing the coun- 
hon lat millions of acres of land have been 
ores t open to cultivation; that the coal, the 
countr X© crops have heen wealth added to the 
hove he resources; that enormous populations 
een scattered over the various States; 





that the resulting commerce has founded and 
built up the cities of the country; that through 
exports, money has been drawn from all the 
world and millions of people invited to our 
shores and sent throughout the land. Ten 
per cent. of these funds, or about 550 mil- 
lions of dollars, are invested in State, county 
and municipal bonds and bonds of public im- 
provements. That means that communities 
have been developed and sustained and have 
been furnished with the conveniences of mod- 
ern life and with material facilities for the 
education of children. Fifteen per cent, of 
the assets of the companies are invested in 
policy loans. This means that 775 millions of 
dollars collected in premiums have been re- 
turned to those who paid them while they 
continued their policies. This means increase 
in capital resources; that the business and so- 
cial life of the individual are profoundly af- 
fected. He spends the money borrowed. 

he pays future premiums with it, he 
his family protected. If he pays debts, he 
releases capital and carries easier the burden 
of life. If he invests it, he is furnishing 
capital to new enterprises. If he buys the 
necessities or the luxuries of life, he is in- 
creasing the volume of trade. Thirty-five per 
cent. are invested in bonds and mortgages. 
That means that 1,900 millions of dollars have 


gone to the permanent improvement of cities 
and to the agricultural development of the 
country. Millions of acres of land have been 


opened to the growing crops, which have added 


to the wealth of the country. Cities have 
been built, homes furnished, enormous office 
buildings erected, department stores, shops, 


have been financed. In short, wealth has been 
created from farms; and the distribution of 
wealth, which we call commerce, has to a 
very large extent been based upon these nearly 


two billions of dollars of funds of life in- 
surance companies invested in bonds and 
mortgages. 

And take the annual income of life insur- 


ance companies. A billion and ninety millions 
of dollars contributed annually from the sav- 


ings of those who are protecting their fami- 
lies against death. Fifty per cent. of this, 
about 550 millions of dollars, are paid an- 
nually in claims. Why, this is about half 
the National Debt! Think of the excitement 
the Government could arouse if it undertook 
to pay its debt in a single year! Think of 
the tax necessary to enable the Government 
to do such a thing! Yet this distribution by 
life insurance companies of over half a_ bil- 


lion of dollars in a year causes no comment. 
It enters into the common life of the people, 
affecting enormous numbers of them. You may 
that i 


take it t this money goes to families of 
nearly a million persons; therefore it affects 
four or five millions of individuals. This is 


an annual experience. It would be mere com- 
monplace to dwell upon the good done by this 
enormous distribution of money in relieving 
wants, paying debts and furnishing future 
support. Seventeen cent. of the premium 
income is spent in management expenses, 
salaries, wages, commissions: ‘touching the 
community on all sides as money spent in 
small sums inevitably does. One and one 
half per cent., over 15 millions of dollars, are 
paid in taxes, lightening the burdens of other 
taxes and contributing to the carrying on of 


per 


civilized life, the protection of property, ed- 
ucation, caring for the sick. I have spoken 
of 25 per cent. of this income which is added 


to the permanent investment. Of the six per 
cent., or so, of the income I have not ac- 
counted for in this outline, millions of dol- 


lars are added annually to surplus for future 
distribution in dividends, Of the forty mil- 
lions o ife insurance policies now extant, 
nearly thirty-five millions are in mutual com- 
panies, whose savings go to policyholders, 

A year ago I was privileged to speak to you, 
in a time of general depression, a few words 


of hope on the business situation. Surely, if 
you look over the unprecedented exports—far 
heyond the figure which even the optimistic 
Collector Malone predicted on that occasion— 


the profits on these exports of manufactures 
and the record-breaking crops, which mean new 
wealth, you must admit that the hope was 
justified. From all over the country we get 
accounts of busy factories, more men employed, 
higher wages, more spending power, resulting 
in enormous increase in business of every kind 
and in every direction, 








are higher this year than ever before. 
attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Director of Agencies 


THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 


OF PITTSBURGH .. .. 


Our 





TO CREATE STATE LIFE FUND 


Bill Establishing Commission  Intro- 
duced in South Carolina Legisla- 
ture—Details of the Measure 


A bill has 
legislature 


Columbia, S. C., Feb. 8. 
been introduced in the 
which provides for the establishment 
of a “State Life Fund for the granting 
of life insurance and for the paying of 
annuities, and to provide for the ad- 
ninistration of the same.” The bill pro- 
vides for the creation of a commission 
which shall have charge the fund 
and allows two years in which the in- 
surance commissioner must prepare 
rates and the necessary forms. 

No fund is provided and it is as- 
sumed that the money upon which it 
is proposed to operate the fund must 
come from the premiums collected. The 
rates are to be based upon the experi- 
erce shown in the American Table of 
Mortality with addition for extra haz- 
ards and with interest at 3 per cent. In 
addition expenses and contingencies are 
to be provided for by extra charges au- 
thorized in accordance with a compll- 
cated system of credits based upon a 
basis charge of $2 for each $1,000 of 
insurance. 

The fund is to be administered by a 
commission composed of the state 


of 


treasurer, the attorney general and the 
state bank examiner. County officials 
are to act as agents of the fund and 


are to be paid certain fees for all ap 
plications they forward to the commis 
sion. 


MINISTERS’ FUND 
In 1915 the Presbyterian 
Fund of Philadelphia paid 


Ministers’ 
for $2,395,- 


022. Insurance in force December 31, 
1915, was $22,080,978.84. 





Representing 





The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America 
mean certain success for you. 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 
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Perfect Protection Policy 
RELIANCE LIF E 


gives you something absolutely new 
and different to talk to your pros- 


pects. Gives you a chance to earn 
more money than you are now 
making. 


Our Life Insurance Contracts con- 
tain the most up to date clauses 
known to the Insurance World. 
The Accident and Health gives full 
protection for at least a third less 
cost than regular casualty com- 
panies. Our agency contracts are 
as liberal as can be made, 


WRITE AND WE WILL TELL 
YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company 
of Pittsburgh 
FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 








You Wish To Be Paid Well 


for your efforts. Producers receive 
liberal compensation under the 





Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 

Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 











WHAT IS OPPORTUNITY? 


As arule something you create 
yourself, but working conditions 
helpa great deal. That is where we 
can help—if you can deliver. One 
or two openings of importance now 
—but only for the right men. You 
may be the man. It’s your move. 


Pittsburgh Life and 
Trust Co. 


Home Office, Pittsburgh, Pa. 


W. C. BALDWIN, President 
HOWARD S. SUTPHEN, Director of Agencies 
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BRIEF IN EDWARDS CASE 








The brief of Charles J. Edwards, ap- 
pellant, against Henry P. Keith, as Col- 
lector of Internal Revenue for the 
United States, First District, State of 
New York, appellee, follows. The case 
“was argued by Geo. W. Wickersham: 

Statement of Facts 

This case comes up On appeal from a 
judgment or decree of the District 
Court of the United States, Hastern 
District of New York, made and entered 
Jely 22, 1915, upon a decision of Judge 
Cnatfield, sustaining a demurrer to the 
amended complaint, and dismissing the 
complaint on the merits with costs, 

The complaint set up that plaintiff 
had been employed under five separate 
centracts with the Equitable Life Assur- 
ance Society of the United States, dated 
respectively, February 14, 1889, March 
16, 1895, October 21, 1898, December 16, 
1899, and November 26, 1906, copies of 
which were annexed to the complaint, 
to procure applications for assurance on 
the lives of individuals by said Society, 
and for the purpose of collecting and 
forthwith paying over such premiums 
on assurances as should be directed by 
the said Society, upon certain terms and 
cenditions specified in said respective 
contracts. That in and by virtue of said 
contracts, plaintiff had canvassed ver- 
sonally and through subordinates for 
applications for life insurance, on which 
applications policies were to be issued 
by said Assurance Society, and upon the 
issuance of which there accrued to 
plaintiff as compensation for the labor 
performed by him in effecting the said 
centracts of insurance, certain commis- 
sicns on premiums, which commisslons 
as fixed under the said contracts of em- 
ployment and to be paid as therein spe- 
c‘fied, were fully and completely earned 
at the time of the said services so ren- 
dered, by the payment of the first premi- 
um under said policies of life insurance, 
and the commissions as fixed in said 
contracts of employment to be paid to 
plaintiff by said Society, were then pay- 
able to plaintiff, his administrators or 
assigns. 

Title and Ownership to Renewal Com- 
missions 

That plaintiff's title and ownership 
tuo said renewal commissions became 
fixed absolutely each year during which 


the first premiums were paid and the 
said contracts of insurance delivered, 
and thereafter said renewal commis- 


sions were remitted to him as soon as 
paid to said Assurance Society, or its 
cashier. That such commissions to the 
amount of $21,727.27 were not income 
within the meaning of the Act of Con- 
gress of October 8, 1913, and were not 
earnings for the period commencing 
March 1, 1913, to December 31, 1918, but 
were earnings of a period long prior to 
March 1, 1913, the payments of which 
were deferred. The plaintiff further 
showed that he had set forth these facts 
in his return of net annual income filed 
February 27, 1914, with the Collector of 
Internal Revenue as required by law, 
notwithstanding which the Collector de- 
manded payment of the income tax 
thereon; that he paid such tax amount- 
ing to $264.90 under protest; that there- 
after he duly made a claim for the re- 
fund of the samé; that such claim was 
rejected by the Commissioner of Inter- 
nal Revenue, whereupon he brought 
suit against the defendant, the Collect- 
c:, to recover back the same. The com- 
plaint was by stipulation amended in 
certain trifling particulars. The defend- 
ant demurred upon the ground that the 
complaint, as amended, did not state 
fucts sufficient to constitute a cause of 
action. The demurrer was sustained 
by Judge Chatfield and judgment enter- 
ec dismissing the complaint on the 
merits, from which the appeal was 
prayed and allowed. 
Assignment of Error 

Appellant assigns as error the action 
of the Court in sustaining the demurrer 
and dismissing the complaint. 


A single question is presented by the 
appeal, namely: whether or not the 
commissions payable to complainant un- 
der the contracts with the Assurance 
Society annexed to the complaint, upon 
renewal premiums paid on policies ob- 
tained through the instrumentality of 
aj‘pellant prior to March 1, 1913, but 
which commissions were not actually 
paid to and received by complainant 
uptil after March 1, 1913, and between 
that date and December 31, 1913, con. 
stitute a part of “the entire net income” 
of complainant “arising or accruing 
from all sources” between those dates. 


ARGUMENT 
1 


The appellant’s right to commissions 
or renewal premiums upon policies of 
insurance issued upon applications pro- 
cured by him became fixed under all of 
his contracts at the time of payment of 
the first premium. He then became en- 
titled to receive the agreed commissions 
upon future annual premiums when and 
as they should be. paid. His right to 
receive those sums became then due, al- 
though thereafter payable. That right 
constituted a chose in action, belonging 
to him, assignable by him with the writ- 
ten consent of the Assurance Society, 
as provided in the contracts, and which 
in the event of his bankruptcy, would 
puss to the trustee in bankruptcy. Sub- 
ject to certain contingencies affecting 
its collectibility, they constituted a part 
e! his property completely earned by 
him prior to the enactment of the km. 
come Tax Law. He was not required 
ur.der the contracts to render any fur- 
iher services to entitle him to these re- 
newal commissions. His right thereto 
hecame fixed on the payment of the 
first premiums, 

In each of the five contracts, annexed 
to the bill of complaint, there is a pro- 
v.sion substantially to the effect that 
the appellant shall be allowed the spe- 


cified commissions on premiums paid 
the Society on policies issued under 
the contract, such percentages being 


specified as so much for the first year, 
and so much for each year thereafter. 
In the first and second contracts (Hx- 
hibit A, dated February 14, 1889, and 
Iixhibit B, dated March 16, 1895), it is 
provided that 

“the compensation to be allowed on 
premiums on policies issued through 
the instrumentality of the said party 
of the second part” shall be a cer- 
tain specified percentage on the 
first year of insurance, and a certain 
specified percentage “for the second 
and subsequent years of assurance 
as hereinafter provided.” 

In the other three contracts, the pro- 
vision runs: 

The compensation to be allowed 
on premiums paid on policies issued 
through the instrumentality, ete. 

In Exhibit A, it is agreed that no as- 
signment of “commissions earned under 
this contract” shall be binding on the 
Seciety unless authorized in writing by 
one of its officers. The same provision 
is contained in all the others, except 
Exhibit E, in which the clause reads: 

10. No assignment of the agency 
or of commissions hereunder shall 
be valid unless authorized in ad- 
vance, in writing, by the Sociéty. 
Hach of the contracts contains a 

clause to the effect that “commissions 


shall accrue only as the premiums are: 


paid to said Society in cash.” 

Exhibits A, B and C each contain 
agreements by the Society during the 
first year of the agreement to advance 
tu appellant 

a sum equal to two years’ renewal 

commissions on first year’s premi- 

ums paid to the Society on policies 
secured through the instrumental- 
ity of the party of the second part 
having ten or more annual pay- 
ments. * * # 


Such advance to 





Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


J. S. RICE, 
Chairman of the Board 


J. T. SCOTT, 


Treasurer 





* AMARILLO 


The Big Texas Company 
Assets over 
TWO MILLION DOLLARS 


Insurance in force over 


THIRTY-TWO MILLION 
DOLLARS 


FT.WORTH © 


* (PASO TEXAS GREAT 


BEAUMONT» 
meen 
*DELRIO P 


AUSTINe 
SAN ANTONIDe 








For Agency Contracts Address 0. S$. CARLTON, Pres., HOUSTON, TEXAS 








A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 











IF your present connection is satisfactory and profitable, 
stick to it. IF NOT, then contract with a WESTERN 
MUTUAL old line life company for territory in the GREAT 
and PROSPEROUS WEST. 

A few DESIRABLE OPENINGS just now, with liberal 
brokerage and renewal contracts for DESIRABLE men. 


Northwestern National Life Insurance Company 
MINNEAPOLIS 








Warm Personal Interest 


That describes the happy relation existing between 
the Fidelity and its Field Men, and explains why 
both are forging ahead. Maybe you could reach a 
higher success in that atmosphere. 


Write to 


The Fidelity Mutual Life 


Insurance Company 
WALTER LeMAR TALBOT, President PHILADELPHIA, PA. 


— 
eS 


Work And Win With Us 











Peoria Life Insurance Company 











PEORIA, ILLINOIS 
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of appellant’s indebtedness to the So- B. That subject only to such exemp- therefore that the collector illegally to his legal representative 
ciety. tions and deductions as are hereinafter assessed and collected from appellant This decision was affirmed by the 
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tinuously in the service of the So- Among the many advantages en joyed In Aetna Life Insurance Co, vs, Nix- 
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capacity immediately preceding the bv representatives of The Equitable Life | In suit by an agent against an insur. 
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society agrees to pay or allow sec- gagement, that his measure of damages 
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| Live Hints For Business Getters 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and Geneval Efficiency ° 














Colonel Burpee, who 
conducts an insurance 
page in the Hartford 
“Courant,” in addition 
to his work as direct- 
or of publicity of the Phoenix Mutual 
Life, discusses life insurance from the 
standpoint of the prospect in an un- 
conventional and interesting manner. 
He takes as his subject an average 
man of middle life, and makes the 
scene this man’s office. Taking up the 
trail there he continues: 

Enter to you, at your busiest mo- 
ment, a “salesman,” fresh from coach- 
ing in “salesmanship,” familiar with 
what he has been told is “the kind of 
goods he hag to sell” and warned to 
note every emotion betrayed by your 
eyebrow and fingernails. He takes in 
your office surroundings at a glance 
just as it says in the book—and checks 
up the color of your hair on a list he 
‘carries in his mind, to make sure how 
you are going to behave. 

His introductory words are feelers, 
He is far aboye realizing that you 
know this, even though at the moment 
you are fully as conscious of it as you 
would be were a shaggy bear or a slick 
leopard rubbing its paws over you. May 
he not yet come to feel the bumps ot 
your head? Now he is off on the needs 
o: insurance in jus* such a case as 
yours—which, indeed, he has sized up 
remarkably well; but he stops short on 
that line, with “Of course I need not 
teke your time to go into that—you 
know it already and also the principles 
and nature of life insurance.” 

Forthwith he begins to unstrap his 
“salesman’s” bag, which with him con- 
sists of a fountain pen, a pad and, later 
ou, perhaps a rate book, a blank pol- 
icy, an application blank and a few 
other accessories. He is showing you 
his “goods.” Of course they are not 
so tangible as cigars or books or um- 
brellas or vacuum cleaners, but they 
are “goods” in the mind of the “sales- 
man” and it’s up to him to overcome 
the handicap of their not being tangi- 
ble. The “campaign” he has been 
tauught—or the “method”—is that he 
must first create a desire in your mind 
for the “goods” and then lead you into 
a mood to—what? Why, what could 
you do with a salesman except “buy’’? 


An Inspiring 
Talk About 
Salesmanship 


Buying 

To be sure, his own talk is to show 
you that you are not “buying” any- 
thing; rather, you are to sign a simple 
contract, with a tremendous guarantee 
on the part of the contractor; you are 
to get the promise of $10,000 to your 
family in event of your death, on the 
payment of a certain premium. (Note 
the good old original word “premium”; 
why don’t the “salesman” call it 
“price’’?) But he carefully explains 
t- you that part of this “payment” or 
“cost” is set aside into a “reserve” 
which belongs absolutely to you _poli- 
cyholders, and you will be permitted 
to borrow from it or draw it out in cash 
if you want to. So the “payment” and 
“cost” really are not “payment” and 
“cost” in the strictly sales sense. 
You're chipping in something for your- 

, self. 

When he said this was a “good con- 
tract,” pointing at the policy, your 
mind, which was groping for some- 
thing to compare with, recalled the 
contract you had entered upon for the 
building of your house. The salesman 
says “payments’ and you think of the 
payments you make to your contractor 
at certain intervals. But none of those 
payments come back to you, nor do the 
payments you make to your grocer or 
the tax collector. What this salesman 
says to you about a part of each pay- 
ment being set aside to your own ac- 
count, as in a bank, has rather con- 


fused you. Finally he has got you into 
the salesman atmosphere, and there 
you are. Now you will “buy.” 

But in your particular case, you 
don’t “buy.” And why not? Because 
you had read quite a bit about insur- 
enee and had come to consider it as a 
thing apart. You wanted a “sales” 
atmosphere no more than you would 
if you were in a library or a lawyer’s 
cflice. None of your notions against 
insurance have been shaken, certainly 
not if any of them smacked of the idea 
that insurance was a scheme for ena- 
biing other people to make money off 
people who were healthy and lived 
long. “No, 1 am not buying anything 
to-day, thank you’’—just as to the ped- 
dler at your kitchen door. 

The Counsellor 

On the other hand: Enter a man 
1ot so remarkable for his grooming as 
for his air of being interested in you. 
That air can’t be put on and taken off 
like a mask. The agent should grant 
his “prospective purchaser” some 
krowledge or instinct of a psycholog- 
ical nature. Most men worth approach- 
ing have it. Even “greasers’” may not 
he without it. 

This man is interested in you to the 
degree of being almost diffident in the 
beginning. Your mind can but open 


tc him. Somehow, you don’t know ex: 
actly how, you get talking with him 
in a half-confidential way. You are 


censcious that he is practicing no arts 
upon you. He is imbued with the na- 


ture of what he represents, and is 
hopeful—by no means positive and as- 
sertive—that it can be of benefit to you 


and yours. 

Before he has been with you five 
minutes, you know that he has studied 
insurance (not “goods”’). He _ hasn’t 
said so and he has not tried to make 
you feel that you know nothing about 
iis fine points. If a man has been with 
you five minutes and you rightly judge 
he is a scholar, it is not because he has 
talked Greek or French or plane trig- 
onometry. A man who has made a 
thing his life work can’t help radi- 
ating it, or bearing the “ear marks” 
of it. 

You don’ hesitate to let him into the 
notions which have held you back from 
insurance. You know he is not going 
to slam you; out of his knowledge of all 
sorts of possibilities, he may concur 
with you or sympathize with you, any- 
way, it would be interesting to see 
what he has to say. And after you 
have let him into the notions and he 
has said things and you have said 
things, you feel much as though he 
were a fair sort of adviser; if you don’t 
accede to his proposition to-day it is 
simply because you want a day or two 
to follow out the new train of thought, 
and you will welcome him at the time 
you set, 

That agent is a counsellor as much as 
is a lawyer—-not a commercial traveler 
er a “salesman,” nor yet a “solicitor.” 
“Soliciting” is not so common a word 
in insurance as it once was, perhaps 
because it fell into ill repute through 
use in the police court to designate 
an especially revolting misdemeanor. 

When You Are Hesitating 

Now assume the other kind of a situ- 
ation. Like most men, except in new- 
ly developed or sparsely settled re- 
gions, you already carry more or less 
insurance. You may be groaning un- 
der it, you may be wishing you had 
more, life being so uncertain. You 
frankly admit—when no “salesman” is 
around—that you don’t know much 


about insurance except in a general 
way, and you couldn’t tell the condi- 
tions in your policies to save your life. 
You “bought something and put it 
away, much as you would pickle pork 


for the winter. Recently, however, you 
iiave been reading certain things and 
hearing about sundry cases, which al- 
together has started a stirring within 
yeu. Perhaps you have been wrong in 
thinking insurance was pickled pork. 

Perhaps you are almost in a mood to 
bother your head to find out whether 
ii is pickled pork, when the sleek 
“salesman” enters, sizes you up, unwit- 
tingly makes you suspect mesmerism 
ard before you can say “Jack Robin- 
son” is showing you his “goods.” A 
fine “line,” to be sure. You are glad 
he has been so expeditious, that he 
meant what he said when he declared 
that hig time, too, was “precious.” You 
tiank him—you can’t help being polite 
with so smooth a man—and tell him 
you don’t care for any more to-day, as 
you told the fellow who came in with 
a special brand of socks a while before. 

A Representative of Insurance 

Or is the man who comes in one 
whom you have heard of as knowing 
a lot about insurance? You don’t re- 
cell what company it was said he rep- 
resented, but you do remember that he 
was considered an expert. Or do you 
read these things by his face and man- 
ner as he begins, not “suavely,” like a 
jewelry vendor, nor superbly, like a 
man with ten or twelve millions in his 
pocketbook. He may be the mildest- 
mannered of men and there may be 
some dust on his shoes, but something 
communicates to your mind that he 
kvows his subject from A to Izzard. 
Whatever the subject may be, it usu- 
ally is worth while to give such a man 
a moment or two. 

Insurance? Ah, your own half-formed 
thoughts on it come back to you. Here 
is a chance to obtain some genuine in- 
formation without fear of getting 
“struck,” for this man is thinking more 
of the cause he represents that he is 
of making this one “sale.” You tesi 
him by mentioning the policies you 
have. You find you are right. He is 
an insurance man before he is a com- 
pany man. He tells you the company 
that issued your policy is a good one. 
You don’t try to conceal from him your 
ignorance. Out comes the policy it- 
self. While properly reproaching you 
for having been indifferent about your 
insurance, he points out the features 
and shows you why—matters having 
turned with you as they have in this 
life—you might well wish to-day that 
it were a twenty-premium life policy 
instead of a whole-life policy. No, by 
vo means should you cash it in, but~ 

And with pencil and paper he clears 
ur the intricacies of the financial prob- 
lems you have dreaded to face, always 
svmpathetically but most delicately 
with an eye to those in the home you 
think so much of. He is speaking out 
of a great abundance of wisdom and 
experience, never applying it to your 
own private case except as you lead 
him on to do so. He is not practicing 
a book-studied “tact,” for if he were 
yeu would detect it. Bartering, pur- 
chasing, buying, selling—those ideas 
are as remote from your mind as peb- 
bles from icecream. It’s a good old in- 
surance talk with a gentleman who un- 
derstands it and you. And ever after 
you are going to feel grateful. 

Insurance men have a right to cal) 
each other what they like among 
themselves—“pirates,” if they choose. 
Their home office publications, presi- 
dents’ reports and trade journals usu- 
ally refer to them as agents, though 
“salesmen” does creep into boosting 
bulletins and correspondence. It would 
he difficult to imagine a president in 
his report referring to his “salesman” 
as the backbone of the “business.” The 
kind of words in the presidents’ vocab- 
ularies is indicated by “men,” “agent,” 
“representative” and “service.” The 
goal aimed at by the men who are get- 
ting to the front is indicated by the 
word “counsellor at insurance,” though 
rene would be so immodest as to as- 
sume that as a title yet awhile “Agent” 
—one with power to act—is a fairly 
strong and an eminent respectable 
word. 





THE “a 
First Mutual 


Chartered in America 


New England 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS 





Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible se- 
curity, with a safe, equitable con- 


tract. 
FINANCIAL STATEMENT 
Assets, Dec. 31, 
a, ree $70,163,011.03 
Liabilities ........ 65,159,426.58 
POD: 56:0 6-a-¥08 $5,003,584.45 


ALFRED D. FOSTER, President 

D. F. APPEL, Vice-President 

J. A. BARBEY Secretary 

WILLIAM F. DAVIS, Asst. Secretary 
FRANK T. PARTRIDGE, Asst. Secretary 
MORRIS P. CAPEN, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 

LATHROP E. BALDWIN, Manager 
141 Broadway, New York 








The “Home Life” 


The fifty-fifth annual state- 
ment of the Home Life Insur- 
of which 
George E. Ide is President, pre- 


ance Company, 
sents a record of substantial 
benefits to its policy-holders 
during the year and a solid 
growth in financial strength. 

Assets increased to $30,- 
631,248.70 after paying to 
policy-holders $3,110,507  in- 
cluding dividends of 


$571,024 


The insurance in force was 
increased by $4,533,420 and 
is now 


$120,893,433 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Aagts. 
256 Broadway, New York, N. Y. 








1865 --- Fifty-One Years Old --- 1916 








Unexcelled In 
Favorable Mortality 


AND 
Economy of Management 


The 
Provident Life 


and Trust Company 
OF PHILADELPHIA 
Rates of Premium Samay Low and 


still further reduced by 
Annual Dividends 
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Business of Life Insurance Companies in New Jersey 





Benefit 


Mutual Benefit .....--..eeeeeeee seen 
Aetna 
Bankers, Iowa 
Fquitable Life Assurance Society..... 
Equitable, lowa 
Home Life, N. Y.....-.-eeeeeeeeeeees 
Manhattan ...-.-eee cece cece ee eee eeees 
Metropolitan (Industrial) 
Metropolitan (Ordinary) 
National Life (Vt.).........-seeeeeee 


New 
Northwestern 
Pacific Mutual 
Penn Mutual 
Philadelphia 
State Mutual 
Sun of Canada 
Union Central 
Union Mutual 
United Security 


Life 


BUSY WEEK FOR WOODS 


Talks Against “Rake-Off Man” in Chi- 
cago—Joins Salesmanship Con- 
ference in Detroit 


E. A. Woods, president of the Nation- 
al. Association of Life Underwriters, 
was in New York Saturday. He said 
that he did not care to discuss for pub- 
lication the income tax decision, in the 
(. J. Edwards case, although while here 
he had a talk with Mr. Edwards and 
others regarding it. From here he went 
West. In Detroit on Tuesday he took 
part in a meeting to arrange an inter- 
national salesmanship convention this 
summer, the National Association of 
Life Underwriters having been asked to 


participate. In Chicago he attended a 
meeting of the Chicago Field Men’s 
Club, where he talked of the rake-off 


man. His plans called also for a trip to 
Milwaukee, where a new association of 
life underwriters is being formed. 


GATHERED AROUND FIREPLACE 


Life Insurance Questions Discussed in 
Unconventional Manner at Mont- 
pelier Country Club 





The Vermont Association of Life Un- 
derwriters held its mid-winter meeting 
and banquet at the Country Club in 
Montpelier, Thursday evening of last 
week, with a good attendance of mem- 
bers. 

The guest of honor was Fred A. 
Howland, the newly elected president 
of the National Life of Montpelier, who 
gave a splendid address. 

Interesting talks were given by Mr. 
Edward D. Field, of Montpelier; Thom- 
a5 Magner, of Burlington, and H. C. 
Farrar, of Rutland. After the banquet 
and speeches the company gathered 
round the great fireplace and discussed 
selling points and salesmanship in 
open meeting. 





METROPOLITAN’S POSITION 


Won't Be a Party to Disintegration of 
Any Fraternal Benefit Society, 
Says J. V. Barry 


James \V, Barry, assistant secretary 
vf the Metropolitan Life, has written a 
letter to the editor of the “Fraternal 
Monitor,” in which he says in part: 

“This Company will not be a party to 
the disintegration of any fraternal bene- 
ficiary society. You are at liberty to 
give the fraternal beneficiary societies 
_ assurance through the columns of 
yeur publication if you see fit to do so.” 
: Mr. Barry wrote the letter after his 
attention had been called to an article 
Rigel “Fraternal Monitor” relative to 
H airs of the Knights and Ladies of 
onor and the Heptasophs. 





In Force 


Issued in In Force 





Dec, 31, 1914 1915 Dec. 31, 1915 
$48,623,838 $5,214,978 $46,713,762 
11,461,910 3,484,309 12,824,393 
1,044,500 46,000 981,500 

' 46,341,656 4,137,064 46,791,040 
119,750 319,537 371,350 
3,994,764 545,152 4,242,067 
1,139,527 96,667 1,079,819 
5$ 18,692,491 125,882,086 
65,335,369 13,115,531 72,492,242 
1,804,787 96,040 1,817,990 
5,967,261 1,201,085 6,215,845 
43,202,111 5,235,032 45,233,319 
28,057,041 2,645,440 28,518,338 
334,238 17,155 352,167 
23,494,562 3,397,806 24,745,423 
3,217,864 534,173 3,015,064 
3,470,400 982,753 3,542,927 
317,665 16,361 308,055 
3,274,401 1,291,956 3,866,851 
962,886 81,087 793,935 
194,800 36,000 214,300 


A DECADE’S GROWTH 
Atlantic Life Multiplies Assets, Eight 
Times in Ten Years; Outstanding 

Multiplied Nine Times 

Tht Atlantic Life now has total 
mitted assets of $3,027,652, 
holders’ surplus of $448,196. Dividends 
for payment to annual and deferred 
dividend policyholders during 1916 are 
$€2,835. 

The ten years’ growth under present 
monagement follows with comparisons: 

Income 
From first 


ad- 
and policy- 


1905 1915 


year’s prems.$ 12,452.09 $ 196,434.35 





From renewal prems..... 85,331.98 673,229.66 
POOGE  n.cdexsssievesvedees $ 97,784.07 $ 869,664.01 
Interest and other ine.. 22,575.04 207,151.07 
Total income ........ $ 120,359.11 $1,076,815.08 
Income Multiplied Nine Times in Ten Years 
1905 1915 
Admitted assets, Decem- 
WOE: QE cézecsniemeiens $ 303,617.87 $3,027,652.96 
Assets Multiplied Eight Times in Ten Years 
1905 1915 
Insurance in force........... $2,876,228 $27,698,898 


Insurance in Force Multiplied More Than Nine 
Times in Ten Years 
Dividends paid to policyholders dur- 
ing 1915, and amount set aside for 
payment during 1916 ............ses0e $132,505.47 
Complete Balance Sheet for 1915 Shows 
Interest earned on mean invested 
assets 


Cities ne i eeekihe ea eae nee 5.947% 

Interest earned during 1915 on mean 
amount invested in mortgage loans.. 
Favorable mortality continued result- 
ing in the following: 

Savings for Policyholders From 1915 Income 

Set aside for dividends to be paid 
policyholders in 1916............00000. $ 62,835.12 

Set aside for deferred dividend policies 26,000.00 


6.46% 


Total for 
holders 


special benefit 


of policy 


iekewie 20,032.16 


Total savings out of 1915 income....$108,867.28 


Brief in Rdéwards Case 


(Continued from page 7.) 

and renewals of policies for any given 
length of time. By the use of statistical 
tables and comparisons a remarkable de 
gree of accuracy is obtained and where 
the connection ceases between an agent 
and the company it is the only mode of 
ascertaining or adjusting the agent’s 
interest. 


The calculation by the actuary has been 
reduced to scientific principles and_ it 
must be resorted to, else there would be 
a failure of justice on the one hand, or 
on the other, the damages would be purely 
speculative. In Ensworth vs. New York 
Life Insurance Co. (7. Am. Law Reg. 
(U. S.) 332; s. c. 1 Bigel. Ins. Cas. 645), 
an action was brought against an in 
surance company by an agent for breach 
of contract whereby the company agreed 
to give the agent a certain percentage 
on renewals of policies while they con 
tinued in force. It was held that the 
action was sustainable and that the prob 


able duration of the policies might be 
proved; and a judgment was given for 
the full value of the commissions on the 


renewal premiums to hecome due dur- 

ing their estimated probable life time 

after deducting the cost of collection. 
(To be continued.) 


RETIRE FROM MARYLAND 
The General Marine of Dresden, Ger- 
many, the Century of Scotland, and the 
Union Mutual Life of Portland, Maine, 
will not renew their licenses to do busi- 
ness in Maryland, says the Baltimore 
Underwriter. 





THE 


METROPOLITAN LIFE 


| Insurance Company 


(Incorporated by the State of New York) 


Of the People 
The Company By the. People 
For the People 


The Daily Average of the Company's 
Business during 1915 was: 





639 per day in Number of Claims Paid. 
9,175 per day in Number of Policies 
Issued and Revived. 


$1,956,438 per day in New Insurance 
Issued, Increased and Revived. 








$326,616.50 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$146,602.49 per day in Increase of 
Assets 





Metropolitan Life Insurance Company 
Home Office Building 


JOHN R. HEGEMAN, President 








ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST - LARGEST - STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 


CONDITION ON DECEMBER 31, 1915; 
ASSETS ..cccccccvcccccvceeccccccccccorcesccccceescesescoseces $ 12,629,857.65 
Liabilities ccsccccccevccvecccccceeseccsesseccvecsevscesooces 10,818,731.99 
Capital and Surplus...cccccccccccssccecces 1,811,125.66 
Insurance in Force. .....ccccscsccssesecesce seersereccccsesceeesseseees 104,822,701.00 
Payments to Policyholders since Organization.... 16,811,250.99 
Is Paying its Policyholders OVEeT...........6..cceceeeeeceeeeeeneenes $ 1,350,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 








DETERMINATION and ENERCY 
never before encountered such OPPORTUNITIES for 


LIVE ACENTS 


as are offered by the Policy Contracts 


WILLIAM N. COMPTON 


General Agent 
Metropolitan District 


St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 


OF THE 











Setar — 


cE INSURANCE COM 
scrTs 


OF BOSTON MASSACHYU: 








Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Inc. 1851 
Attractive literature 
W.S. Weld, Supt. of Agencies 


New policies with modern provisions 
W.D. Wyman, President 








OF THE 


EQUITAB 


LIFE : 
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This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; B. F. 
Hadley, Vice-President; W. L. Hadley. 
Secretary. The address of the officers 
is the office of this newspaper.  Tele- 
phone 2497 John. 
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copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March.8, 1879, 


VIEW OF SOCIAL INSUR- 
ANCE 

A well-known casualty underwriter 
takes the unique view that there is a 
connection between the European War 
and the spread of social insurance in 
Germany. Assuming one social inno- 
vation after another the Empire found 
itself facing so many complications and 
shouldering such burdens that the war 
had to come to save the workmen’s 
benefit structure from toppling over. 
He traces the growth of German com- 
pensation, of sickness insurance, of old 
age pensions, of maternity insurance, 
and the problems arising in carrying 
out their provisions. 

That there has been tremendous 
pressure brought to bear on the em- 
ployer, and that appeals from deci- 
sions have been growing in a volume 
so tremendous as to presage greatest 
difficulties in the future there is no 
doubt. He told of the gigantic expense 
to municipalities and a general feeling 
of pessimism that the nation had 
launched out on social waters where 
the piloting was so difficult that only 
a span of time would intervene before 
a shipwreck. His summing up is that 
the war came as a relief. 

Other nations are following Germany 
and Americans would not be surprised 
if after workmen’s compensation and 
compulsory health legislation this coun- 
try will have old age pensions and 
other schemes which make the fit take 
care of the unfit. Therefore, the point 
is raised that if Germany staggers un- 
der the load it is carrying it behooves 
this country, with its careless, ineffi- 
cient and often incompetent method of 
public administration to move _ slow- 
ly before falling headlong into the revo- 
lutionary, socialistic pool. 


UNIQUE 


In this country the general belief is 
that the Mills compulsory health bill 
at Albany is merely a feeler, and that 
the committee which prepared the meas- 
ure has its ears to the ground, ready 
to pick up objections which it can meet 
when the bill is presented in modified 
form for future consideration of legis- 
latures. 

Much speculation has been made by 
insurance men as to the attitude of 
the medical profession. Although one 
of the great medical journals opposes 
the measure, Dr. Otto V. Huffman, 
secretary of the New York State Board 


of Heaith, doesn’t share that opinion. 
At the Federation of State Medical 
Boards convention in Chicago, he urged 
sickness insurance, his plan contem- 
plating a tax of $2 a year on all wage 
earners whose income is less than 
$1,200. He says there are 33,000,000 
such persons and this would assure a 
good income to doctors, 127,000 of 
whom, he adds, average only $500 a 
year. Very interesting. Later on, we 
might have legislation to help the 
minor members of the legal profession, 
which is reported to be overcrowded. 
There are numerous other classes in 
the community which would appreciate 
a lift from the State. 

points 
benefits cannot be 
strengthen the politicians; 
perize the people. 


social 
They 
pau- 


about European 
ignored. 
they 


Two 


MANNHEIM CANADIAN LICENSE 

The Canadian insurance department 
has refused to renew the dominion 
license of the Mannheim Insurance Com- 
pany of Germany, claiming that it is an 
enemy organization. The company’s 
deposits in th» various provincial de- 
partments of Canada are being retained. 


36 YEARS IN ONE OFFICE 
R. S. Paviour & Son, of Rochester, N. 
Y., have represented the Phoenix, of 
london, for thirty-six years; Phoenix, 
vf Hartford, for twenty-six years; Atlas 
for twenty years. 





REPRESENT 59 COMPANIES 
Paul & Dixon, New Bedford, have 
taken over the office of James F. Hoye 
& Co. Paul & Dixon have fifty-nine 

companies, both stock and mutual. 





William D. Serrat, of Wheelock & 
Serrat, general agents for the Phoenix 
cf Hartford in Boston, recently attend- 
ed the Phoenix conference in Hartford. 
While there he slipped on the pave- 
ment near the Union Station, fell and 
broke his right leg. He is fifty-eight 
years old. 

* * * 


John Wilson Guiteau, who for a num- 
ber of years was well-known in actu- 
arial circles, his last work of import- 
ance being in the statistical department 
cf the Mutual Life, died in Dobbs 
erry, N. Y., on February 3. He had 
been associated with a number of com- 
panies, including the New York Life, 
Equitable and John Hancock, and had 
written considerably on life insurance 
tepics. He was a brother of Charles 
J. Guiteau, who shot President Garfield. 

* + 

Elbridge G. Snow, president of the 
Home of New York, attended the din- 
ner of the Lotus Club, given in honor 
of Caruso, most famous of tenors, past 
or present. 

. * o 


Dr. John L. Davis, medical director 
of the Amicable Life Insurance Com- 
pany of Waco, Texas, is in the East. 
He left the home office of the Com- 
pany two weeks ago and plans to re- 
turn thereto after having spent about 
a month visiting his fellow-medical di- 
rectors and old acquaintances among 
the insurance companies in the East. 
Dr. Davis has been in New York for 
two weeks, and on Monday of this 
week left for Hartford and Boston and 
will later visit Philadelphia. This 
visit of Dr. Davis to the East was made 
at the instance of President Roberts, 
of the Amicable Life, who felt that the 
bcst interests of the Company could be 
served by having Dr. Davis keep in 
close personal touch with the latest de- 
velopments in connection with medical 
selection and life extension work. This 
broad-gauged policy is commendable to 
the management of the Amicable Life. 


ee 




















JAMES R. PITCHER 


James R. Pitcher, special agent for 
the Aetna Life in New York City, who 
despite his seventy-one years, posses- 
ses the energy and has the carriage of 
a man in the full bloom of vigor and 
usefulness at the half century mark, 
and the disposition of an enthusiastic 
ycungster at the age of thirty-five, nat- 
urally has had an interesting career. It 
will be remembered that he was the 
power both behind and in the United 
States Mutual Accident Association, 
which he conceived. -He retired from 
that institution in 1893 to engage in the 
horticultural business, due to his great 
love of flowers and plant life, and spent 
a number of years and over $500,000 in 
the development of rare species of the 
floral world, until he had the greatest 
collection of orchids and tropical plants 
ever assembled. These were housed in 
the famous United States Nurseries at 
Short Hills, N. J., and the English 
Branch at Swanley, England. 

Mr. Pitcher returned to the insur- 
ance business in 1902 with the Aetna 
Life in New York, and has been contin- 
ucusly in the service of that Company, 
and is at the present time one of the 
real live producers in New York City. 

Helped Train Prominent Men 

Among the ablest men connected 
with the Aetna Life’s accident organi- 
zation can be found a number who were 
first interested in the insurance _ busi- 
ness through Mr. Pitcher and the 
United States Mutual Accident Asso- 
ciation, including W. G. Wilson, man- 
ager for Ohio, one of the greatest pro- 
ducers of the Aetna; Dr. Heber Bishop, 
manager at Boston; John Barrows, gen- 
eral agent at St. Louis; Leon Falk, spe- 
cial agent, New York City, and P. B. 
Kyler, of Eyler & Henry, general agents 
at Pittsburgh, and also chief adjuster 
for the Aetna. 

Charles H. Phelan, the present popu- 
lar manager for the Aetna in New York 
City, was first appointed cashier of the 
liability department, being the selection 
of vice-president J. Scofield Rowe, for 
that position, at the time of the ap- 
pointment of Mr. Pitcher as manager 
in 1902. 

William BroSmith, the _ illustrious 
and widely known general counsel of 
the Travelers Insurance Company, 
made his debut in the insurance busi- 
ness through Mr. Pitcher and _ the 
United States Mutual Accident Asso- 
ciation. 

Mr. Pitcher has always been a pro- 
ducer, and modestly points to the pro- 
duction of approximately $100,000 of 
which is no 


premiums in one year, 
mean accomplishment. 
Tribute to W. C. Faxon 
At the twenty-fifth anniversary din- 








The Human Side of CS eeeaae 








ner tendered to Vice-President Walter 
C. Faxon in New York recently, ae. 
count of same being recorded in a pre. 
vious issue of this paper, Mr. Pitcher, 
in, paying homage to his chief, said: 

“It is a privilege indeed, and a very 
great pleasure to arise and salute oy 
illustrious guest of honor upon this 
august and auspicious occasion, and to 
assert a self evident truth, that no map 
in his profession stands higher than 
Walter C. Faxon. He has mounted the 
apex, he has reached the acme, and jg 
recognized to-day as the accumulated 
embodiment of the best, as reflected 
and exemplified in Aetna Accident As. 
surance, And yet a just and true ap. 
preciation reveals far more than that. 
Py his noble and lovely character, he 
has endeared himself to all. By his ab. 
sclute integrity and frankness, and love 
of truth and justice, he commands our 
admiration. Very naturally our thoughts 
will include his entourage as a fitting 
sequel to his success. And what of the 
sequel? All America is being Aetnaized. 
It’s in the air! It’s contagious! And 
time only is necessary to make it unan- 
imous. Although the Aetna antidote is 
being supplied as rapidly as _ 20,009 
agents and brokers can perform the 
necessary operations and collect the 
fees, more help is wanted. Sound the 
tocsin! Help! Help! Will there be 
enough Aetna to go around? Ask John 
M. Parker, Ernest C. Higgins and Ed- 
win C. Bowen, the able secretaries of 
the Aetna. Ask Peter B. Eyler, W. L. 
Mooney and Robert B. Hall. Consult 
our New York’ Manager Charles H. 
Phelan, and Dr. Harry M. Archer, and 
a dozen heads of departments; B. W. 
Wrenn, A. M. Murray, Clarence Giffen, 
ard A. J. Hodson, Edmund Ely, Rode- 
rick O’Connor and Wilmot Smith, C. 
A. Stetson, E. J. Perrin, W. H. Ryan, 
and J. N. Thurlow, all New York dread- 
naughts of the Aetna fleet, as gallant 
and forceful as ever dropped anchor in 
the Aetna sea. They will tell you the 
story of one of the best organized 
branch offices in the United States. Any 
story of the Aetna would be abortive 
which failed to make mention of the 
Generals in the field, whose men be- 
hind the guns are holding the trenches. 
These are the powerful Allies of the 
Aetna. 

“We need seek no further cause for 
the great respect, affection, loyalty and 
confidence reposed in the person of 
Walter C. Faxon. I ask you to rise and 
drink a triple toast to the Hartford 
rriumvirate, our dear and great Gov- 
ernor Morgan G. Bulkeley, Walter C. 
Faxon and J. Scofield Rowe.” 

The representative of The Eastern 
Underwriter was an interested guest 
at the dinner above referred to, and 
saw Mr. Pitcher there for the first 
time, while speaking. His personality 
led him to ask the Aetna office in New 
York for the information gleaned and 
the picture here presented. 

- + a 


F. W. P. Rutter, home office manager 
o? the London & Lancashire, has writ 
ten a message to all men who were in the 
employ of the L. & L., and who are now 
in active service, summarizing the war 
situation, one paragraph reading: I 
want you to feel that you are not for- 
getten and that, although it is not be- 
fere our actual vision, that we are col 
stantly picturing to ourselves the life 
which you are leading and the work 
which you are doing. This is to remin 
ycu that, notwithstanding the increas 
ing lapse of time the bond of anxious 


sympathy on your account does not di: - 


winish.” There are 400 L. & L. men 
at the front. 
a ” * 

John M. Taylor, president of Loge 
ticut Mutual Life, has joined the on 
ony of insurance men spending shor’ 
vacations in the West Indies. Mr. ay 
lor’s trip will also include a visit 
Panama and Costa Rica. 
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| Fire Insurance Department 





TORNADO INSURANCE IN 1915 


MOST COMPANIES MADE PROFIT 








Home’s Net Premiums Nearly $800,000 
—Windstorm Insurance Being 
Pushed More By Agents 





Windstorm insurance was profitable 
to the companies last year. Agents are 
pushing windstorm insurance more 
than they did, it being a good premium 
i:come feeder. Some of the figures 
teken from annual reports of wind- 
storm net premiums and losses incur- 
red, less re-insurance, follow: 








Premiums Losses 
Boston .....ccee- $22,306 $6,639 
Cieveland Nat’l... 1,817 77 
American Eagle... 519 29 
MN oles de wees 446,641 184,184 
Am. of N. J........ 393,288 83,281 
Camden cates aa 5,174 
Firemen’s, N. J.... 56,505 46,706 
New Brunswick.... 4,057 167 
Mercantile ale 4,249 405 
Merchants, N. Y... 218 196 
Mich. Com. ....... 15,132 1,478 
Millers Nat’l ...... 14,919 28,304 
Milwaukee Mech... 52,111 22,320 
Minneap. F. & M.. 18,566 1,793 
National Union 66,266 41,054 
New Hampshire... 34,873 1,950 
Nia@ara ..cccccvcs 46,882 13,922 
North River ...... 16,392 2,942 
Northwestern Nat’l 139,142 31,35 
Ohio Farmers 125,826 46,344 
Cld Colony ....... 6,684 519 
rrr re 26,394 16,727 
Pennsylvania ..... 15,583 10,876 
OE so5x0knan de 86,073 30,143 
Fidelity-Phe. ...... 155,039 
Fire AGS. .cccsece 5,082 
First National 32 
German-Alliance 5,773 
German-Amer. 109,120 
Germania ....... 8,844 
German (Pa.) § 3,970 
NID: diheoniaeedi areas ie 673 
Globe & Rutgers... 40,929 7,624 
Granite State ..... 623 ae 
eee 303 114 
ME icaeiwcanke 66,582 15,994 
NAS 797,029 585,383 
| Eee 12,876 2,825 
ins. Co. of N. A.... 204,384 50,627 
Ins. Co. S. of P..... 29,342 23,298 
American Central 46,048 31,066 
SECC Cre 10,934 1,763 
Rhode Island ..... 6,170 
GOONS sins ccscenes 115,440 
Springfield .. 235,844 
a, oe 371,169 
United States . 5,148 
Williamsburg City. 59,35! 
Balkan National 20,123 
COUMINO. occ cassicse 9,700 
Frankona wees «611,157 
Hamburg-Bremen .. 14,290 
Irternational ia 8,688 
L. & L. & G....... 155,345 117,280 
SS > See 26,792 49,626 
London Assr. .. 5,53 286 
a 71,211 103,004 
Nord-Deutsche .... 11,168 10,080 
a & eee | 13,893 
Northern ......... 41,279 16,057 
Phoenix (London).. 43,664 11,524 
co, Re 188,744 66,992 
Scottish U. & N... 25,977 12,678 
needs Saeed ani 22,211 6,918 





WAR RISK NET PREMIUMS 
Amounts Segregated in Annual State- 
ments to New Jersey Department 
of Banking and Insurance 





; Some months ago the New Jersey in- 
surance department instructed compa- 
sp In making their annual statements 
ye — the amount they had at risk 
the Yeap plants. It is said that 

, epartment asked for the segrega- 


poe of these writings in order to as- 
Ttain how much the average rate is 


re affected by war risk writings. A 
tge number of the companies have 


reported to the department that they 
either do not write, or have not ac- 
cepted shrapnel, fuse loading, picric 
acid and other ammunition plants. 
S¢me of the premiums reported for this 
business follow: 

Insurance Co. State of Pa., $2,801; 
American Central, $4,350; Aetna, $18, 
012; Agricultural, $1,993; American of 
N. J., $1,260; Camden, $4,268; Niagara, 
$836; 

North River, $10,854; Rhode Island, 
$718; Security, $3,091; Springfield, $4,- 
108; Law Union & Rock, $202; Nation- 
ale, $50; North British & Mere., $286; 


Phoenix of London, $2,612; Royal, 
$922; Scottish Union & National, $6,- 


5f4; Sun, 
$_,616; 
Union of France, $20,873; Connectt- 
cut, $1,424; Franklin, $2,662; German- 
Alliance, $50.34; Germania, $719; 
Globe & Rutgers, $24,833; 
$28,102. 


$545; Swiss Replnsurance, 


Home, 


UNPROFITABLE BUSINESS 





Kail Insurance Results for 1915 Show 
That Pessimistic Prophets Had 
Correct Information 





Reports in the West last December 
tc the effect that companies did not 
wake money on hail business are found 
to be correct after examination of 
statements of a number of companies. 
Hail results of six companies, picked 
at random from reports filed with one 
of the insurance departments, show the 
following results for 1915 on hail insur- 
ance; 


Premiums Losses 


ee $36,123 $9,504 
kh Oe Me TE iw kicaae 182,913 232,008 
i eer ee 34,440 42,798 
Phoenix (Eneg.) 89,224 97,823 
EE cine veaaeean 24,194 24,959 
Connecticut ....... 16,447 24,676 


CONTINGENT COMMISSIONS 





Fire Co-Operatives of New York Don’t 
Like Idea and Want Recent 
Action Rescinded 





At a recent convention of the Agents’ 
Association of the Co-operative Under 
writers of New York, the members ex 
pressed themselves as opposed to the 
new plan whereby they received in ad 
dition to a reduced commission a share 
in the profits of the Company. 

There was another meeting on Feb 
ruary 10, in Albany, where a strong 
ficsht was made to have the association 
rescind the contingent graded commis 
ston schedule and reinstate the former 
schedule, which paid 20 per cent. com- 
mission for all business. 


CLEVELAND DINNER 


At the annual dinner of the Cleveland 
Fire Insurance Exchange, held = on 
Tuesday evening at the Hotel Statler, 
Cleveland, State Superintendent of In 
surance Frank Taggart delivered the 
principal address of the evening. Other 
speakers were: Mayor Harry L. Davis, 
of Cleveland; B. T. Duffey, of the 
Royal; Walter James, of the James & 


Manchester Co., and the Rev. A. P. 
Higley, pastor of the Calvary Presby- 
terian Church, Cleveland. Will J. 


secretary of the exchange, was 
tcastmaster. 


Leggs, 


GUESTS OF SHARON ASSOCIATION 


The Sharon Underwriters’ Associa- 
tion of Sharon, Pa., held a banquet 
last night at the Colonial Hotel, thar 
city. Among the scheduled guests 
were Louis Wiederhold, Jr., secretary 
of the Underwriters’ Association of the 
M:ddle Department; J. W. Henry, of 
Pittsburgh, president of Pennsylvania 
Insurance Federation, and H. O. Kline, 
0’ Pittsburgh. C. B. Harris is presi- 
dent of the association. 
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ae Millions of Americans, busy with the 

ny press of affairs, will this month pause 

3 for a ttme, conscious of a Presence 

a which thrills them with Patriotism. 

‘4 They will bow to the memory of this 

~ A man of ages, calling to mind the rugged 

& face of the rail splitter with its deep 

& lines carved by suffering and sympathy. 

a Whether you recall him as q youth in 

4 homespuns, a struggling lawyer, Presi- 

: dent, quaint philosopher, a mover of 

= armies or a drier of widows’ tears, all 

ue recall him as a great-hearted patriot, 

ba placing the people’s rights above all 

i. other rights-.as the man who stood as 

4 unflinchingly for truth as has the National Union for honor 

= since its organization fifteen years ago, of which this also is 
its anniversary date. Let us emulate the great Lincoln, 
dedicating anew the imperishable honor of the man, and 

yn conduct ourselves and our enterprises in keeping with the 

: mind of him whose memory we honor. 
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“Rte 


REPRESENTING 


of New York 


of Albany, N. Y. 


Columbian Nat. Fire 
Ins. Co. Ins. Co. 
of Detroit, Mich. of Cleveland, Ohio 


of Portsmouth, N. H. 


Pittsburgh Fire Insurance Co. 
of Pittsburgh, Pa. 





Kenzel Office 


of Providence, R. I. 


Cleveland Nat. Fire 


1. The William H. Kenzel Co. 
med. 23 Liberty St. New York 


Imperial Assurance Co. Equitable Fire & Marine 


Commerce Ins. Co. Granite State Fire Ins. Co. 








CITY 
INSURANCE 
FIRE INS. CO. COMPANY 


Sunbury, Pa. Pittsburgh, Pa. 


Inc, 1911 Ine, 1870 


NORTH 
BRANCH 


$515,049.38 
138,148.22 
275,000.00 
78,171.37 


$172,302.60 
27,678.96 
100,000.00 
42,986.21 


Assets 
Reserve 


Assets 


Capital Capital 


Surplus 


Surplus 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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BROKERS ACTIVITIES 

















RESIDENT AGENTS’ LAW 


To Be Drafted By Committee of Inter- 
national Assn. of Casualty and 
Surety Underwriters 


The model resident agents’ law draft- 
ed by John T. Stone, president of the 
Maryland Casualty, was not adopted by 
the executive committee of the Inter- 
national Association of Casualty and 
Surety Underwriters at its meeting in 
the Hotel Astor on Wednesday of this 
week. 

A number of objections to the bill 
coming from different interests in in- 
surance developed, and a special com- 
mittee of the association will draft a 
model measure which may be_ intro- 
duced in States having laws which are 
objectionable to numerous interests in 
the insurance world. 

* - a 


Anxious About $750,000 Line 


There is considerable interest to 
krow whether local agents will get the 
$750,000 line on the Vanderbilt Univer- 
sity which expires in June. They lost 
the $200,000 line covering the medical 
department of the University expiring 
ou January 18. The line was written 
by the Insurance Auditors Co., of Indi- 
anapolis. 

a * ” 


New Non-Resident Members 


Two new non-resident members of 
the Fire Brokers’ Association of New 
York are Augustus H. Knoll, of Buffalo, 
and the Amsden-Kalbfleisch Co., of 
Kochester. 


WRITING TO PAPERS 
Attempts to Stir Up Feeling Against 
Fire Insurance Companies in 
Northern Jersey 
In the name of “outraged policyhold- 
ers” a number of communications are 
being contributed to Northern New Jer- 
sey newspapers in arguments for the re- 
peal of the Ramsay act. One of the 
letters sent to a Newark paper for pub- 
lication, follows: 

IKditor: 

Sir: New Jersey Fire Insurance 
policy holders who have been and are 
being robbed through the operation 
of the Ramsay Act need your influ- 
ence in its repeal. Fire Insurance in 
New Jersey is one of the meanest IlI- 
legal-Legalized Monopolies that ever 
infected the State. It is publie rob- 
bery on a gigantic scale. 

It is contrary to the spirit of Law 
and justice, and is in violation of the 
decision of the Court of Errors ana 
Appeals of 1910 viz. that no two com- 
panies can combine to make rates. 
No subterfuge monopoly can equalize 
rates; there is no method nor system 


except free competition in any com- 
modity which will equalize rates. 
The subject is now before the legis- 
lature, and is being prosecuted by the 
Jersey City Commission in the inter- 
est of outraged policy holders, and 
er can do a great public 


service by helping along a just cause. - 


(signed) “Fire Insurance.” 

The writer of this letter may have 
been one of the three hundred persons 
who answered the advertisement of 
Commissioner Hague of Jersey City, 
which asked all persons with grievan- 
ces against the fire insurance compa- 
nies to come to the Jersey City city-hall 
and tell him their troubles. He expected 
thousands. Instead, about three hun- 
dred came, mostly owners of or inhabi- 
tants of frame rows. The allegation 
that a law presenting rate discrimina- 
ticn is “contrary to the spirit of law 
ard justice’ can be successfully dis- 
puted in a minute by any intelligent 
fire insurance agent. 


MASSACHUSETTS FIGURES 


Returns from Massachusetts, as re- 
ported by the Standard, show the fol- 
lowing among other 1915 figures: 

Net Net Losses 
Premiums Incurred 
Home 

i eee $490,586 $279,667 

Marine 34,632 14,203 
Aetna 

SS Pere 412,832 198,695 

Marine ..... 416,751 227,671 
Boston 

ree 251,07! 178,984 

Marine ..... 583,735 355,268 
Continental 

PAPO acne ves 362,806 217,114 

Marine 6,543 858 
German-American 

ee eee 402,964 220,334 

MEOTING 64.10: 4,314 None 
Royal 

ee 453,833 240,032 

Marine ..... 102,256 39,008 


Scottish Union 


Se Ee sie aiwkes 135,292 73,461 
Prov.-Wash. 

1 See 135,419 77,843 

Marine ..... 245,139 167,336 
Niagara 
re 205,937 109,051 

Marine ..... 23,205 8,154 
Pennsylvania . 226,632 123,508 
Springfield 307,344 194,572 

WESTCHESTER 79 YEARS OLD 

The statement of the Westchester 
for January 1, 1916, shows that this 


long-established and well-managed com- 
pany has a net surplus of $1,714,771. 
Its assets are $6,202,375. The West- 
chester has built up a position in the 
agency field by conservative sound un- 
derwriting extending over a period of 
seventy-nine years, and its loyal agency 
corps includes many agents who have 
represented it for a life-time. George 
R. Crawford is president of the com- 
pany; John HH. Kelly, vice-president 
and treasurer; Otto E. Schaefer, secre- 
tary; and George B. Crawford, assist- 
ant secretary. 





SCHAEFER & SHEVLIN 
2 LIBERTY STREET GENERAL AGENTS NEW YORE, W. Y. 
REPRESENTING 
DUBUQUE FIRE AND MARINE INSURANCE CO. 


Excellent Facilities for Handling Suburban and Out Of Town Business 
Phone: John 2314 








WALTER F. ERRICKSON 


Newark and Suburban New Jersey Agency 
38-0 CLINTON STREET — TELEPHONE 8266 MARKET — NEWARK, NEW JERSEY 
BUSINESS SOLICITED THROUGHOUT THE UNITED STATES FOR 
THE ATLAS ASSURANCE COMPANY 








HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE, CO., Pittsburgh, Pa. 
CAPITAL FIRE INSURANCE CO., Concord, N. H. 


NEW YORK STATE DEPARTMENT 
PERCY B. DUTTON, Manager, Rochester, N. Y. 











Authorized Capital $500,000 


Brtrnit National Hire 
Iusurauce Cn. 


DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 








NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN. 


Statement January 1, 1915, to New York Insurance Department 
LIABILITIES 
ee Oe as canivcwsperaaiecesonnsdasshabucsecssbbecwnead $ 2,000,000.00 
Funds Reserved to Meet All Liabilities, Re-Insurance Reserve, 








Legal Standard 8,994,582.95 

Unsettled Losses and Other Claims ........ 1,553,593.01 

Net Surplus Over Capital and Liabilities .. 3,501.249.48 

ee Pe I Oe FID a sie ciccncnrdsccnpccceteccce rescnd $16,049,425.44 
H. A. Smith, President S. T. Maxwell, Asst. Secy. F. B. Seymour, Treasurer 
G. H. Tryon, ——2 C. S. Langdon, Asst. Secy. W. J. Fredrick, Asst. Treas. 
F. D. Layton, Asst. Secy. E. E. Pike, Asst. Secy. G Roulet, Gen. Agt. 

Surplus to Policy Holders.......... $5,501,249.48 








INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


RICHARD D. HARVEY 


United States Manager 


United States Branch 
92 William Street, New York 











—— 
— 








San Francisco Losses 

Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool . 


Surplus, a 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 


= 













U. S. Gash Assets, Dec. 31, 1914 $14,814;383,94 
4,841 887.19 
3,239,491.00 
1,427,290.00 

1,051,543.00 


Liverpool 


amo London 
ano Globe 
Insurance Co, 


CIMICED 







Over $147,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, MANAGER 


G. W. HOYT, DEPUTY MANAGER 


J. B. KREMER, assT. DEPUTY MANAGER 
T. A. WEED, AGENCY SUPERINTENDENT 


NEW YORK OFFICE 
80 William Street 
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SIMMONDS’ REORGANIZATION 


PARTNERSHIP WITH R. B. McFALL 





John G. Simmonds & Co., Inc., Will 
Have Increased Territory and 
Facilities from March 1 
John G. Simmonds has organized the 
new agency of John G. Simmonds & 
(o., Inc., with offices at 95 William St., 
New York, and from March 1, will write 
in New Jersey aS well as New York 
euburban. Robert B. McFall, of Wil- 
lard S. Brown & Co., has resigned his 
position with that agency as of March 
1. to become a partner with Mr. Sim- 
monds in the new corporation. Frank 
A. McCready, who has been manager of 
the office and counterman of the Sim- 
monds Agency since its organization, 
has been promoted to the position ot 





nm. B. 


McFALL 


secretary of the John G. Simmonds & 
Co., Inc., and a member of the firm as 
a recognition of his services. The off- 
cers of the new corporation will be: 
John G. Simmonds, president; Robert 
BE. McFall, vice-president and treasur- 
er, and Frank A. McCready, secretary. 
John G. Simmonds & Co., Inc., will 
lomediately extend its operations to 
the New Jersey field as well as New 
York suburban, and lower New York 
State. The agency will write fire busi- 
ness in this territory as well as auto- 
mobiles in the Metropolitan district. 


Career of John G. Simmonds 

John G. Simmonds started with the 
Commercial Union in 1898. He left that 
position three years later to go with the 
Sun Insurance Office as a policy writer 
aid after two years’ service in that 
connection went with Weed & Kennedy 
in the same capacity. In 1905, he went 
Into the local agency business at New 
Rochelle in partnership with his bro- 
ther under the firm name of C. E. & J. 
G. Simmonds, with offices at 68 Wil- 
liam Street, New York. In 1910 he sold 
kis local agency business to Fred S. 
James & Co. and was with them as 
manager of the suburban department 
‘or one year, He then went with F. R. 
Cruikshank & Co. as suburban under- 
“Titer, and on June 15, 1913, he pur- 
chased the agency plant of that firm 
and organized the suburban agency of 
John G. Simmonds. He immediately 
added three companies to the represen- 
ees of the agency, the Milwaukee 
: lanics, Insurance Co. of the State 
of Pa., and the City of New York fire 
canrance companies, later adding the 
ne Colony Fire for its automobile de- 
bertment for New York City, and also 
the general agency of the Old Colony 
for the suburban field. 


R. B. McFall’s Experience 
Robert B. McFall entered the busi- 


rm with the old Imperial Fire of Lon- 
on, which has since retired from this 








ESTABLISHED 1825 








Losses Paid over 


J. A. KELSEY, Manager 


EY 5s home 
Premium Reserve ... 
All Other Liabilities. . 
re 








achen and Munich 


Fire Insurance Co. of Germany 


United States Branch—New York 
S. H. QUACKENBUSH, Asst. Mer. 


STATEMENT DECEMBER 31, 1915 


ena @e@ 8 6 @ 8 


- $105,000,000 


.$2,720,359.51 
... 1,231,897.54 

137,662.80 
1,350,799.17 














BROOKS AND EATON SEPARATE 
Former to Represent Firemen’s; Latter 
to Represent Peoples’ National— 
Washington Change 


Washington, 
have dissolved partnership. Each of 
these gentlemen will continue in the 
business, but will have separate offices. 
J. Lester Brooks will take the agency 
of the Firemen’s of Newark. Samuel 
Bh. Katon will take the agency of the 
Peoples’ National of Philadelphia. The 
d:ssclution of this firm was an entirely 
friendly one. 


Brooks & KEaton, of 


country. He was. superintendent of 
agents for that company for sixteen 
years and also traveled New York State 
for some time. When the Imperial re- 
-tired from the United States, Mr. Me- 
Fall took charge of the suburban, 
scuthern and large cities departments 
of the Phoenix of London. After five 
years in that connection, he became 
superintendent of agents for the Svea, 
heving charge of all territory east of 
the Rockies. He has been with Wil- 
lard S. Brown & Co. for the past six 
and a half years in charge of the su- 


burban and New Jersey departments. 
Mr. McFall is a brother to the late 
D J. McFall, prominent fire agent in 


Brooklyn. 


John G. Simmonds & Co., Inc., as 
starting business on March 1, will rep- 
resent the American Central, Boston, 
British-American, Farmers of Pa., In- 


surance Company of the State of Pa., 
Michigan Commercial, Milwaukee Me- 
chanics, Rhode Island and Old Colony 
fire insurance companies. 
Will Adjust Losses 

All losses in the territory covered by 
the Simmonds agency will be adjusted 
apd paid through that office. This and 
its writing capacity enables the agency 
to render a service equivalent to home 
office facilities. 


NORTH BRANCH FIGURES 


Premium Income $212,316 in 1915, As- 
sets December 31, 1915, $515,049— 
Surplus, $78,171 


The fourth 
North Branch 


annual statement of the 
Fire, of Sunbury, shows 
substantial increases in all depart 
ments of the Company’s operations. 
The assets total $515,049.38, an increase 
ever that item December 31, 1914, of 
$60,134.77. The unearned premium re 
serve on December 31, 1915, was $138, 
148.22, an increase over 1914 of $25, 


165.88. The capital stock on December 
531, 1915, $275,000, an increase over De 
cember 31, 1914, of $125,000. The net 
surplus on December 31, 1915, was 


$78,171.37, an increase of $11,668.78 over 
December 31, 1914. 

The North Branch began business 
with a paid capital of $100,000, which 
has subsequently been increased to the 
amount noted above. The original sur- 
plus of the company was $28,959.68, 
while its assets at the beginning of 
business were $128,959.68. 


The premium income in 1915 was 
$212,316.05. The loss ratio experienced 
during the year was 42.38 per cent., 
while the expense ratio for 1915 was 
“5.99 per cent. The growth of the 
Company has been as follows: 

Year Capital Surplus Reserve Asscts 

1gi2 $100,006 $ 27,4 1 26.74 $ 682.05 

gig 112, 50% 6,174 17,131.6 166,336 4 

14 I S i 5997 .00 

1915 7 78,171.37 138,148.22 15,049.38 
Premium Income 


1912, $4,989; 1913, $25,518; 1914, $77,- 
011; 1915, $212,316.05. 

The officers of the North Branch Fire 
are as follows: W. H. Lyons, presi 
dent; J. Harris Lenker, vice-president; 
Amos Blum, secretary; W. A. Shipman, 
treasurer. The underwriting of the 
Company is under the personal direc- 
tion of John G. Sell, who has well de- 
fined plans for the future of the Com- 
pany. 


E. L. ELLISON DIES AT DESK 


PRESIDENT INS. CO. OF WN. A. 
Veteran Insurance Official was Seventy- 
one Years Old—Death Due to 
Heart Failure 


Eugene L. Ellison, president of the 
Insurance Company of North America, 
died this week in the offices of that 


company in Philadelphia. It was afew 
minutes before 11 o’clock that an at 
tache noticed him sitting motionless in 
his chair. In his hand was his letter 
opener that he had been using. Efforts 
were made to arouse him, as it first 
was thought he was sleeping, but an 
investigation proved he was unconsci 


ous. A physician was summoned, who 
said Mr. Ellison had died from heart 
disease several minutes before he ar 
rived. 


Officials of the company that al 
though Mr. Ellison had been complain 
ing of heart disease for several months, 
he was able to attend to his work and 
seemed to be happy. 


say 


Became President in 1909 
IS71 that Mr 
associated with the 
North America 
Harrisburg. He became 
assistant secretary of the company in 
1884, vice-president in 1897, and upon 
the death of Charles Platt in 1909 was 
made president His first insurance 
experience, however, was with the En 
terprise Insurance Co, He relinquished 


Ellison be 
Insurance 
He was 


It was in 
came 
Company of 
then living in 


his association with that concern to 
take the office of assistant manager of 
the Philadelphia Clearing House and 


left that position to enter the employ of 
the company he headed until his death 


Mr. Ellison also was president of 
the Alliance Insurance Company of 
Philadelphia and was a director of the 


Central National Bank, as well as be 
ing a member of the Union League 
Born in Delaware 71 years ago, Mr 
Ellison came to Philadelphia in 1867 
He was married 31 years ago, and his 


widow, who was Miss Maud Johnson, of 
that city, and three daughters survive 
They are Mrs. William Neil, Miss Miri 


am Ellison and Mis Marjorie Ellison 
Mr. Ellison was a vestryman of the 
Protestant Episcopal Chureh of the 
Saviour, 38th and Chestnut Streets, for 
several years The funeral services 
were conducted at that edifice on Fri 
day. 
COLLEY’S NEW POSITION 

Ralph EK. Colley is the new special 
agent for Massachusetts and Connecti 
cut for the Insurance Co. of the State 
of Pa., succeeding Thomas H. Dooley 
He is the son of the late Frank A. Col 
ley, aformer president of the New Eng 
land Exchange and one of the _ best 
special agents who ever graced the 
New England field Colley has many 
qualities possessed by his father and 
his name alone commends him to the 
kindly consideration of the old timers 
who knew and liked his father 

BUYS VEIT BUSINESS 

KF, Schlaudecker & Son, Erie, Pa 
has purchased the insurance business 
o! the late mayor-elect Bernard Veit, 


of that city. 


been re 
fjanking 
Kielder, of 


George M. La Monte has 
aj pointed Commissioner of 
end Insurance by Governor 
New Jersey Commissioner La Monte 
had been mentioned as a candidate for 
United States Senator. He was born in 
Virginia in 1863 and is a paper manu 
facturer and a farmer. He is a gradu 
ete of Wesleyan University; was a 
member of the Assembly in 1911 and a 
delegate to the Democratic National 


Convention in Baltimore As an in- 
strance commissioner he has always 
been guided by the idea that the best 


service the department can do for the 
public is to see that policyholders are 
protected. 
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RATHER SARCASTIC 
Company Underwriter Writes to The 
Eastern Underwriter Making an 
Inquiry About Annexes 


Underwriter has receiv- 
communication from 
who, needless to 
letter, is an 


The E 
ed the 
a company 


astern 
following 
manager, 
text of the 


say from the 
advocate of undervriters’ agencies. 
New York, Feb. 8, 1916. 
Sir:—Please tell a perplexed insur 
ance official what to do in the follow- 


ing important matter: 

We are undecided 
take with reference 
“underwriters’ agency” for 
ny. The circumstances are 
circularized our 


what attitude to 
to establishing an 
our compa. 
these: 
Some years age we 
agents, calling their attention to our 
wLole-hearted devotion to the principle 
that companies should limit their busi- 
ness to that derived from one agency 
in each place. It may be that we ex- 
pressed our adherence to this principle 
with something approaching religious 


fervor, believing, as we did, that by 
assuming this attitude we could secure 
more premiums than by any other 


method, The replies we then received 
generally applauded us and we con- 
sratulated ourselves upon making a ten- 
sirike. The increase in premiums, 
however, is disappointing. Would you 
recommend us to revise our principles 
in the light of this unsatisfactory de- 
velopment? It is open to us, of course, 
to establish an underwriters’ agency 


cn the plea that we should be but fol- 
lowing a multitude to do evil. On the 


you not think that we 
could get more business by confessing 
a temptation to backslide and record- 
ing an heroie re-conversion to our ort- 
ginal principles? If the latter course 
be thought more profitable, what would 
you think of a plan to precede a re- 
statement of our righteous conclusions 
by a circular something as follows: 
To Our Agents:—Some time ago we 
sent you a circular asking whether 
you would like to have us establish an 
underwriters’ agency. Most of you 
said no; some even going so far as to 
say they would like to see their local 
competitors deprived of any facilities, 
whatever. Believing that you would 
immediately increase our income, we 
re-consecrated ourselves to the single 
agency principle. However, time has 
passed and we fear that the impetus 


ether hand, do 


given our business by the circular re- 
ferred to is spent. Accordingly, we ask 
you the same question over again—a 


summary of your replies to be publish- 
ed in the newspapers. We may adopt 
the practice of sending these circulars 
hereafter at regular intervals and if 
they produce the results we desire, our 
judgment of their efficacy will be vin- 
dicated. Our attitude, of course, is dic- 
tated by principle, but, as you must 
realize, cannot be adhered to unless 
it is also made one of profit. 
Yours very truly, 


P. S.—Inasmuch as it 
aj proximately 50 per 
agents also represent underwriters’ 
agencies, it is a fair assumption that 
these organizations, in their nefarious 


appears that 
cent. of our 


want in your agencies. If 
them, we call your at- 
Own an in- 
not done 
which we 


way, fill a 
you will resign 
tention to the fact that we 
corporated annex which has 
zn extended business, but 
could easily make available to take over 
a liberal share of the business of the 
egencies of yourselves or of such of 
ycur competitors as may resign their 
underwriters’ agencies. The compéti- 
tien of an underwriters’ annex is de- 


testable; the competition of an incor- 
porated annex is benign. 
Awaiting with interest, Mr. Editor, 


counsel as you may give us, 
with respect, 
PERPLEXITY. 


such wise 
I remain, 


$2,000,000 FIREMEN’S CAPITAL 





New Jersey Company Also Will Amend 
Charter to Broaden Scope of Its 
Operations 


authorizing an increase 
of the capital stock of the Firemen’s of 
Newark from $1,000,000 to $2,000,000, 
ard providing for an amendment to the 
present charter, were adopted at a 
meeting of the stockholders held Mon- 
day. The additional stock will be rep- 
resented by 20,000 shares of the par 
value of $50 each. The resolution for 
the amendment provides for a change 
in the sixth section of the Company’s 
charter. 


Resolutions 


Under the present wording of this 
section the Company is limited to fire 


tornado insurance. The amend- 
ment will extend the insurance to haz- 
ards of burglary, theft, collision, trans- 
portation by land and water, explosion, 
tempest and against legal liability for 
damage to property of others resulting 
from maintenance and operation. 

The amendment also provides for in- 
surance of automobiles or other veht- 
cles against loss gr damage. The re 
solutions will be passed upon soon by 
the board of directors. 

ASSETS OF CITY $172,302 

The forty-fifth annual statement of 
the City Insurance Company of Penn. 
sylvania as of December 31,1915, shows 
an inerease in premium income of $8,- 
863.24 over December 31, 1914. The 
re-insurance reserve on December 31, 
1915, was $27,678.96, an increase of $4,- 
978.96 over December 31, 1914. The net 
surplus on December 31, 1915, was $42,- 
986.21, an increase of $211.66 over De- 
cember 31, 1914. The assets on Decem- 
ber 31, 1915, were $172,302.60. The 
capital stock on this date was $100,000. 

The officers of the City Insurance 
Company are as follows: President, W. 
Ii. Lyons; vice-president, John G. Sell; 
secretary, Amos Blum; treasurer, W. 
A. Shipman; counsel, A. V. D. Watter- 
son. The underwriting of the City In- 
surance Company is under the supervi- 
sion of G. R. Dette. 


and 





NEW JERSEY BILLS 

Senator Runyon of New Jersey has 
introduced a bill providing for a State 
fire. marshal. Senator Scudder has in- 
troduced a bill placing firemen detailed 
as inspectors in bureau of combustibles 
and fire risks in the combustible class 
of the civil service. 





Organized 1817 
Cash Capital $750,000 


IRWIN, Pre athens > 
M. GARRIGUES: See. 
R. N. KEL, LY, Jr., 


E. C. 


FIRE ASSOCIATION PHILADELPHIA 


Office: Company’s Building, 407-409 Walnut St. 
Incorporated 1820 
Assets $9,091,141 


H, CONDERMAN, Vice-President * 
and Treas. 
Asst. See. 


Charter Perpetual 





and Treas. 








THE YORKSHIR 


FRANK & DuBOIS, U. 
O. E, LANE, 


S. Managers 


PACIFIC COAST DEPARTMENT 
CAROLINA VIRGINIA DEPARTMEN 





Insurance Company, Ltd. 


" Established 1824 
The “YORKSHIRE” is the Oldest and Strongest of the English Fire Companies not here- 
Phy ss represented in the United. g 


Assistant Manager, 80 siaiien Lane, New York 
New York Life Insurane e & Trust Co., 


McClure Ke ally, Manage ¥* San Francisco, Cal. 
T, Harry R. Busb, Mar G be 

SOUTHEASTERN Di SPAR Mien Fo ed Poy gh 

Louisiana & Mississippi Department, Jas 


OF YORK, ENGLAND 


tates 
ERNEST B. BOYD, Underwriting Manager 


. S. Trustee, 52 Wall Street 


Te Dargan & Hopkins, eg Atlanta, Ga. 
. ROSS, Manager, New Orleans, 





‘ The Leading Fire Insurance Company 
in America” 





President 


WM. B. CLARK, 


ARTNA INSURANCE COMPANY 


> Aetna Fire 


of Aetna Insurance Co. 


Application 


— 


ee 
tt 


Underwriters Agency 


For Agencies Invited 








H. KRAMER 
ADJUSTER 
FOR INSURANCE COMPANIES 
105 William Street, New York City 








BRITISH AMERICA 


ASSURANCE CO. 


(FIRE AND INLAND MARINE) 
Head Office, Toronto, Canada 
United States Branch 


January 1, 1915 
Assets. 


OCbbNERIRCOECESCOO Sense 843,585.14 
Surplus ‘io Whited States........ 723,432.70 
W. RK. BROCK, President 
W, B, MEIKLE, Vice Pres. & Gen. Mer. 








“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 


(LTD., OF LONDON) 
ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $85,000,000 
Losses Paid in U. S. - $28,000,000 
FASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 








Herman American 
Insurance Company 
New Yo rk 


STATEMENT JANUARY 


CAPITAL 


$2,000,000 


RESERVE FOR ALL OTHER LIABILITIES 


10,456,710 


NET SURPLUS 


9.033.913 
21,490,623 


3191s 





John 


INSURANCE 


se 


C. Paige Co. 








65 Kilby St. Boston, Mass, 











THE COMPANY WITH THE PYRAMID 








__ 429,667.75 
434 649 6 






7.162.56446 | 











NEW 


HAMPSHIRE~ 





3,303,575.26 | 972,327.26 
3,367,026.27 |  1,003,255.03_ 





FIRE INSURANCE Co, 








4. 


7 
5. 728. 609 34 


[__1.252.267.06 
| _4.257,056.25 _ 
[_1.322.076.14 
[408.661 54 
| _1510. 064.23 
[_ 1.578. 330.62 


[—4, 654)! 504 6! 


908.140:07_] 












6.097, 867.20 
6.250, 526 69 


La [__1,700, 761 60 
1 | 1,703. 433 67 








[6.35 


1,725.713.78 








0,079.09 








TOTAL LIABILITIES $3.149,365.31 
POLICY HOLDERS SURPLUS $3, 200,713.78 











THE 


FIRE IN 


Cash Assets 
Cash Surplu 


OVER 
security of 


R. EMORY 
WILLIAM 





For The Protection Of Its 
Policy Holders 


Cash Capital 


The real strength of an insurance com- 
pany is in the conservatism of its end 
ment, and the management of THE HA 
is an absolute assurance of the 


JOSEPH McCORD 


HOME OFFICE 
Hanover Bldg., 34 Pine St 


HANOVER 


SURANCE COMPANY 


HAS A 


ee er rer ere 5,075.59 
s to Policy Holders asters 03 


its policy. 

WARFIELD _....... President 
-Vice-Pres. & Sec’ 

MORRISON ..... Asst. Sec’y 


NEW YORK 


—— 











of the United States 


ASSETS 

Real Estate (Equity)..........%.. $ 254,500.00 
Reeves TAREE cidcccccensccccese 235,600.00 
Bonds (Market Value)............ 972,966.29 
Cash in Banks and Office........ 38,387.53 
Agents’ Balances .....cccrscscccces 81,266.65 
Interest and Rents Due and 

PE  Scanwsccicvcanasdodsnss 27,215.03 
Be AUG BGtBaia a vciekasiecscnavin 4,692.31 
WD cpasadeiinvcckeeusneenacons .$1, ,614,627.81 


ROBERT J. WYNNE, Pres. 
New York City Agent 
WM. SOHMER, Pon William St. 

New Yor 








First National Fire Insurance Company 
Statement of Condition Dec. 31, 1914 


LIABILITIES os 
Outstanding Fire Losses........-- $ 39,27 oa 
Unearned Premium Reserve.....-. 244,603-8 
Accrued Charges on Real Estate ee 
All other Liabilities............++ 8,150.7 
Capital Stock Fully Paid $877,275.00 
Capital Stock Partially 
[eee 22,260.70 
ee arene 404,407 62 
Surplus to Policyholders.......--- $1,303,943: 
WME. «csi eiercotnipeicnaweaeawaeen $1,614,627! 


Bro 
FRANK ECKEL. BECKER, 


Washington, D.C. 





Brooklyn, N. Y. 
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New Jersey Returns 








Domestic Companies 


1914 
Net Fire 
Premiums 
Amer., N. J. cccccscscccsccece 188,943 
BME nc cccccvcescesceessusees 175,940 
Agricultural ..........seeeeees 55,267 
ME iss ca ds ae hivees avcow's 34,577 
Allomanmia .....ccccccececcces 42,295 
ee STEREO LCE Ee Cee Ce 21,708 
yee eee eee reer 23,168 
AppericaR HARI 2... cccccicccst sseese 
SS Eee ET eo ere 544 
See, THEE 2 civccccseviadeseses 5,387 
PP OE BM, + cpecncee sevens 7,331 
Se ee re 36,027 
OS een eee ry 77,708 
DeMIOCIOTIMBR occ cesccccseee 21,240 
PE cccntetw saw eistwoww 1,636 
RRND iso: o e088 9 sti 6 wears i6 siarwieie.e 7,971 
OE ee Se cer ere 12,636 
0 ree 2,778 
CRE, nakcavsee ees eaaetene os 4,513 
NN ae on asin ame ers avenge 
CRANES Nears sedniscussekaeede 9,179 
| 46,488 
EE ek pina a's wis Os eee 58,279 
rere rer rt 91,562 
re eer er er 244,945 
PR, Ek secre ctetseeenees 20,276 
PN 5 bib acdiece eso einer aS ce 181,738 
Pe 2. Be  poddicawiae sean 16,740 
Og Re er ee 9,886 
DD, S64. 5k s wis wis cle naawe eae 23,913 
Se Se eer 33,655 
PRETEEN, ncvesucescseens 178,433 
De LL. hiss tee manacene ce LIBRO 
PEE sacgecns<sesawen sek 17,536 
PN, geo wieaead eben kee 68 64,002 
i Serre 243,275 
I SEER, 6. 3cwcnckeesian eeeaeeun 
German-Alliance .........ss00. 27,937 
German-Amoer., NW. Y. 2.00.0 349,942 
ae , 16,564 
German-Amer., Md. .......... 7,066 
EE APUG Sk ws wan awin owianmicn 8,989 
DEE. Say dances su aaewa™ 159,811 
RARER ee eres er ne 41,702 
kere era a 92,921 
Ss 2 er ore 108,742 
eee 19,667 
rr ee rrr 5,598 
SEE» kc wisteieis uae we eero ate 72,509 
BS skehiciaueamecr meee te 426,175 
MNS ois isin agle mraseawe wens 35,860 
ee eset ree 14,322 
| SO ees 11,695 
Gg IS isos get uwe 179,719 
DE Ghccivedervaekweeawad akieers 
Oe ee ere 59,981 
i TTT ee sa5-etiub'e 
Knickerbocker ............... 1,321 
Se Se ee 336 
Lumbermen’s Mutual ......... ee 
| SRE Rr eee 22,814 
ME osc s cnsnrwaweeuie 8,984 
eee ME. Co iicnc cases 14,962 
Merchants, Colo. ............. 4,497 
a, Sarre ere 21,137 
NS iid ac soy ecaswiain oe ce ¥ oie 17,990 
MEE. cic cc scene seewes 8,801 
oe ee 22,725 
 » 26,901 
Minneapolis ..........,......-. 1,022 
New Brunswick .............. 46,059 
Natl. Brewers ...............- 2,422 
a re ae 13,340 
oe, ee 66,873 
DE GM cascniucassabin akasdh 
New EIQMPORITS 2.6 6cccvcccces 93,110 
. . 3a 191,614 
borthern, N.Y. 55... cc scccce. 34,157 
cxpiic hh, ree 117,622 
Northern Nat’l ............... 22,910 
SOO WATMOTE .... cece csccccs 26,969 
Oe MI ceniccsccccecesece 20,993 
ol eam ie wins vat 27,649 
RRR Sie ete arereeee 19,342 
REO ARRON ieee 154,399 
Pa. Lbr. cle 6 Ros sels tn Abe asd oa 31,263 
Peoples’ Nat'l ..............2. 25,261 
ST vincswavsautnewwse 126,385 
BN, Sn cncicuganbavedous 5,851 
Prov.Wash. .................. 65,320 
PEN Ey i issianabchinicw amu aniken 113,205 
EE sins eennsenacsanouisen 23,220 
Rhode Island ................. 24,094 
Richmond .................... 22,019 
Seaboard : 


ee ee eeeee 


Net Losses 
Incurred 
83,495 
74,032 
31,038 
23,439 


"2,728 
4.900 
5,079 

44,087 
9.615 
1.122 
4.845 

20,047 

457 
103 


4,283 
23,391 
38,218 
48,264 
88,245 
13,232 
99,697 

8,247 

7,270 

3,431 
24,239 

112,714 
81,137 

5,819 

40,568 
127,986 


237,903 
7,404 
339 
8,585 
59,680 
23,607 
72,046 
81,857 
13,659 
4,407 
31,692 
190,147 
20,438 
6,683 
10,533 
108,655 


56,835 


11.561 


164 


60,491 
81,133 
9,807 
55,228 
9,633 
-13,146 
13,811 
18,888 


23,356 


99,147 
20,865 
19,787 
60,585 
3,396 
41,191 
62,816 
9,394 
20,066 
9,864 
2,874 


1915 
Net Fire 
Premiums 
219,225 
203,597 
61,254 
41,069 
45,013 
25,858 
21,143 
4,551 
3,134 
5,591 
7,086 
33,806 
86,554 
19,803 
1,468 
8,584 
32,678 
7,039 
6,330 
15,839 
10,389 
54,027 
36,962 
84,182 
239,162 
26,960 
216,016 
18,883 
17,054 





22,438 
92,941 
231,571 
1,663 
27,876 
362,992 
21,041 
7,078 
7,256 
158,677 
39,944 
111,054 
120,202 
19,749 
5,596 
73,147 
427,517 
32,696 
16,633 
13,097 
178,300 
89,167 
131,474 


17,967 
19,058 
8,065 
19,639 
9,746 
48,524 
10,801 
13,765 
26,230 
29,100 
2,650 
62,217 
2,467 
15,242 
55,055 
20,012 
78,400 
187,533 
39,126 
148,886 
29,623 
37,223 
18,985 
29,743 
30,635 
153,960 
33,026 
29,932 
8,498 
71,043 
126,971 
27,652 
35,644 
25,782 
6,348 


Net Losses 
Incurred 
84,060 


2,587 
20,175 
5,453 
35,933 
22,896 
46,003 
95,316 
5,702 
122,100 
4,101 
9,423 
7,625 
28,032 
101,987 
113,311 
13,032 
51,415 
107,995 
1,000 
18,913 
212,087 
13,210 
8,375 
3,263 
71,392 
27,136 
51,214 
93,141 
11,898 


moo 
oo 


41,343 
290,404 
22,137 
11,868 
11,386 
86,140 
84,094 
68,168 
543 
2,719 
1,555 
12,871 
14,266 
11,756 
9,121 
5,922 
25,031 
13,445 
5,069 
16,548 
14,878 
1,626 


30,356 


47,464 
11,978 
39,092 
82,693 
15,997 
85,470 
12,387 
28,071 
13,377 
15,610 
27,362 
123,658 
17,206 
27,067 
4,346 
52,979 
59,347 
19,931 
24,070 
21,246 
3,863 





RNIN: «25. oecs erect wie aioe 41,977 19,965 57,268 27,843 
oe een re 170,624 76,151 158,314 77,745 
_ | ere eer re 79,326 43,612 96,597 59,328 
Se a rere se 117,861 63,171 120,814 63,910 
EE. “aiics sca dam ends as 33,812 32,851 25,978 32,770 
EE: Wick poweebdecuiie eee eee a 10,585 2,977 13,986 10,136 
SE Wc. bw nda Oekseekww Renee 19,386 11,830 6,512 16,304 
ew Aor tawbvceceben wade eek as 53,807 15,734 40,677 31,008 
PE 6640 0d see Giud avenues 2,633 3,347 8,405 5,319 
ES re re ere ere 162,305 75,366 180,940 105,976 
WORCEIN, PR... casccccscsvsws sooseen 9,568 2,063 
Foreign Companies 
Aachen & Munich ............ 63,897 30,972 60,290 32,644 
SD dick sin ele <a Ae ae ae 63,755 27,803 64,389 47,610 
Sern 96,451 70,560 127,953 30,910 
ee rer aT 42,018 2,517 28,905 20,091 
CRE. wicwcaleebecweweseenen 50,071 3,242 47,942 27.575 
CRE in cccnae samacsnweena> 16,077 4,780 6,962 10,153 
| RES Sener ree 55,319 15,742 55,269 44,192 
TUNE, aie ne eww id eG ade aww 28,450 9,555 31,983 30,828 
GHOMOTAL, PAPER ..cccccccsscvcoes 15,699 7,740 20,171 13,940 
ee 61,676 27,816 68,237 43,048 
a eee 23,755 5,379 25,252 25,598 
Fo 2 2. See 8,789 3,305 15,006 3,130 
Pe ee & eae re eee 488,648 02.612 594,147 206,082 
CE ree peer 89,611 58,817 88,729 60,097 
[CE BS wapasicsedceieaas 54,384 15,909 55,800 24,474 
EN, aia wiGig td arena ww eee 23,769 18,228 23,688 19,838 
Niobe wletwetnanseweames 301,474 185,664 346,416 257,106 
RE. ahve awaken naan 13,358 12,242 11,699 18,207 
NOTE-DDOULECHO. 2.0 obec vcccuces 33,540 27,698 31,174 28,829 
ee a rrr er 220,564 128,631 223,173 130,058 
oo a Sr, 169,156 122,254 161,123 92,078 
og i et re 62,136 44,303 69,462 32,708 
A. SR mr beer et 11,086 8,791 10,261 17,805 
3 See re 93,630 58,719 106,681 65,726 
I oe fia te Soe i wee ee nae wore 187,615 101,481 195,907 79,985 
Royal EXchange ......sscscees 61,330 34,426 70,654 28,208 
See. See OE Ds. Sewanee cwanne 152,577 62,593 72,722 95,158 
re ee er 28,466 20,862 26,715 20,148 
ly MI Sc. canesie aa aanaae 32,138 16,146 43,825 21,884 
I a iin Bi Wh kee nae ke ae 4,866 1,343 5,620 1,684 
ee er nee 136,402 65,689 120,728 66,884 
OE dere eheencanavanneas cuua 33,937 19,783 34,251 27,458 
Sr eee 86,720 See 8 8=«weeves «ites 
GO aiee ccd eed a cwaweenn 43,566 27,335 6,16 10,908 
er eee ee 13,327 10,093 11,732 20,873 
NII, i nto edig ra co aia aks taeie alate 11,916 4,938 15,957 6,785 
SE SEs. BAe kda wewsssaser 34,743 27,609 33,045 20,494 
PE Gicwuiramiveres whe ed eas 22,613 8,881 18,819 9,990 
ADMIT NORSKE LLOYDS TO N. Y. ESTIMATE OF THE FEDERATION 





Viilcox, Peck & Hughes to Represent 
Norwegian Company Qualified for 
Fire & Marine Business 
Norske Lloyds, of Christiania, Norway, 
one of the most important Scandinavian 
insurance companies, has been admitted 
to do business in New York state. The 
company has qualified to write both 
fie and marine insurance and has de- 
pesited capital of $500,000 or more in 
both instances, giving it tctal assets in 

this country exceeding $1,000,000. 


In its maritime department the com 


rany has been engaged in accepting 
business from this side for several 
weeks, but has so far not transacted 


any considerable fire business. The 
representatives of the company in this 


country are Wilcox, Peck & Hughes, 
who have transacted the marine busi 
ress it has done. 


STEADY PROGRESS 
How Assets and Surplus of Aachen & 
Munich Are Growing—December 
31, 1914, Figures 
Despite the war and adverse bus}- 
ness conditions the Aachen & Munich 
made a very satisfactory showing in its 


United States branch last year. The 
Company made a _ substantial under. 
writing profit. The fact that the 


United States branch has been contin- 
vous in its growth for three years is 
shown in the following figures: Assets 


in 1913, $2,589,572.11; in 1914, $2,658,- 
1:6.65; in 1915, $2,720,259.51. Surplus 
in 1913, $1,174,853.05; in 1914, $1,211,- 


520.26; in 1915, $1,350,799.17. 


The figures for December 31, 1915, 
are: Assets, $2,720,359.51; premium 
reserve, $1,231,897.54; all other liabili 


ties, $137,662.80; surplus, $1,350,799.17. 

Joseph A. Kelsey is manager of the 
United States branch, and S. H. Quack- 
enbush, assistant manager. 


A Great Insurance Balance Wheel, Says 
Max McKee—Will Bring About 
Better Understanding 

“Federations will continue to prove 
the most effective weapon in our hands 
of checking pernicious attempts to un 
dermine our democracy and disrupt our 
said Max McKee, of the In- 
Federation this week, and who 
is now in New York State. 

“They offer to any particular 
branch of the business which is in dis 
tress, the combined influence and activ 
itv of the men in all the other branch 
es. They are truly ‘the great balance 
Wheel.’ They interfere with no exist 
ing organization, and do not attemnt to 
handle any of the problems which are 
peculiar to any one branch of the busi- 
They do not attempt to deal with 
the administrative or internal problems 
of the business, or the relations be- 
tween company and agent. They only 
attempt to handle the bigger and broad- 
er problems which effect the business 
as a whole. They are built on a basic 
foundation of a ‘square deal.’ They ask 
only that each man be permitted to pur- 
sue the legitimate avocation of his 
choosing, and they are prepared to fight 
for his rights They believe in con 
structive publicity, in turning the search 
light upon the dark places. They are 
mobilizing a vast army, not only for the 
protection of our business, but for the 
protection of our rights as citizens. Per- 
haps the organization may be subjected 
to the charge of a mercenary motive, 
and this we admit is true to a certain 
degree, for we all wish to make a liv- 
ing, and we are in the insurance busi- 
ress because it gives us that living, but 
if we are able to put the business on a 
higher plane, to have a better under- 
standing of the public toward the busi- 
ress, and improve the relations between 
the public and the insurance business 
as a whole, we have accomplished some- 
thing that is worth while. 


business,” 
S'irance 


one 


ness. 
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AUTOMOBILE ADJUSTMENTS ASBURY PARK FIRE’S MORAL 


HOPWOOD ADDRESSES- SOCIETY 
Excerpts from Interesting Paper on 
Methods of Settling Automobile 
Losses 


E. B. Hopwood, automobile adjuster, 
spoke to the Insurance Society of New 
York on Tuesday on “Automobile Ad- 
justments.” His paper was in part as 
follows: 

“The adjustment of an automobile 
claim begins with the identification of 
the car on which loss is claimed; by 
motor number and serial number, the 
motor number being found on the mo 
tor and the serial number generally on 
the plate attached to the dashboard. 
You will find policies reading ‘car or 
motor number,’ can be used to advan 
tage, the reason being that the motor 
number is frequently the car number 
of the year later or before. There is 
frequently a casting or body number 
used, neither having any relation to 
the car number. The year and model 
are next determined and we also ask 
to examine the bill of sale. 

“Two forms of policies are in gen- 
eral use by the fire companies—the val 
ued policy and non-valued policy, the 
valued form of policy reads: ‘The said 
automobile hereby insured (body, ma 
chinery and equipment) is by agree 
ment of this company and the assured, 
valued at the sum hereby insured.’ The 
valued policy covers full indemnity for 
fire jointly with theft, the theft clause 
differing (a) the company paying in 
excess of $25, (b) the company paying 
when the loss is over and including 
$25, (c) full coverage, (d) in consid 
eration of premium paid for additional 
indemnity to cover equipment in and 
on the car when purchased. At the 
present time, there is a question aris 
ing as to whether the valued policy 
means that the value of the car is the 
same when injured as when insured, 
or that the valued clause is destroyed 
by the appraisal clause. The non-val- 
ued policy excludes theft, is the same 
as the valued form, leaving the value 
and damage to be determined at the 
time of the loss. 

“The collision clause is attached, to 
indemnify the owner for damage by col 
lision to his car. There are two forms 
of this clause in general use-—the full 
coverage, and the deductible, the latter 
requiring the assured to stand the first 
$25 of the loss, but not to include loss 
of time. 

Property Damage Clause 

“The property damage clause is a 
similar rider or endorsement to cover 
damage done to property of others, 
with a limit of liability excluding hu 
man lives. 

“Fire loss: All cars are constructed 
of wood, metal, leather and paint, or 
‘substitutes. Estimates for repairs are 
easily secured. The most satisfactory 
is a joint survey of the damage with 
the manufacturer of the car or his ac- 
credited representative. The better 
grade of such men are willing to build 
up an honest estimate, and little if any, 
unnecessary repairs or overhauling in- 
cluded, It is not infrequent for an 
owner or his chauffeur to see that the 
entire car is ‘shot to pieces.’ The most 
unjust and unfair estimates come from 
the always competent and disinterested 
repair shop proprietor, who has been 
asked to give what he thinks is a low 
estimate to properly do the work. This 
kind of shop is made possible only by 
graft. Go to the repair shop with a 
door in front. 

Property Damage 

“This is the most exasperating class 
of work. The claimant always knows 
that he is going eight miles an hour, 
he is equally positive that the assured’s 
car was going fifty miles an hour; he 
will dispute everything your assured 
says, especially immediately after the 
accident. The second or third day af- 


ter, he will generally cool off, and some 
reasonable conclusion can be reached 
as to how the accident happened, and 
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the actual damage. It is necessary to 
examine two automobiles in these 
claims—the one insured to ascertain 
whether it is properly insured, that of 
the claimant, as to damage, ete. In 
case of an accident with a horse, use a 
veterinary, with a carriage, a carriage 
builder, if with a house, use a carpen- 
ter, or if with a fence, an iron worker. 
It is not well to judge alone the amount 
of damage sustained. If the case is 
taken to court, it is absolutely neces 
sary to have men qualified to testify in 
the line of business which the damage 
involves; the court may require the 
witness to qualify as a competent judge. 
It is extremely easy for claimants to 
produce inflated estimates and have an 
artisan go on the stand and back them 
up. After your first case, you will 
have lost all faith in human nature. 
Settling Theft Losses 

“As to theft losses, replacing acces- 
sories is simple. The owner can gen- 
erally show some bill or some evidence 
of the property stolen, but in no event 
will one ever find anything stolen that 
has been used; it is always new. 

“When an entire automobile has been 
stolen experience has taught me that 
it pays to advertise its loss in the news 
papers, to send out descriptive postal 
cards and circulars. When theft of cars 
commenced years ago it was thought 
expedient to offer rewards for the re- 
turn of the car, with an additional 
amount for the apprehension of the 
thief. We found that the reward sys- 
tem outlived its usefulness and was 
encouraging thefts; we were told that 
it would be unsafe to further advertise 
for the arrest and conviction of a thief, 
because a man might be arrested ang 
convicted, and the reward paid, and 
it might be found on appeal that the 
conviction was improper. The thief 
would then have an action against the 
insurance company on the theory that 
the reward was paid for persecution 
and not for prosecution. 

Court Decisions 

“The court decisions have been un- 
favorable generally to the insurance 
companies. In Bergen County, N. J., 
in one case it was proven that the num- 
ber used on the car insured had never 
been used by the manufacturer on any 
car, the trial and appellate courts both 
holding that, as we did not prove that 
that number was not on the car, and 


that the car insured was not stolen, the 
company should pay. In a case in Es- 
sex County, N. J., the numbers were 
reversed, making the car a 1909 instead 
of a 1908; we had such a good case 
that it was tried before the court, with- 
out a jury, but the court decided that 
that was the only car the man owned 
and the only car insured, and, there- 
fore, it must be the car stolen, giving 
judgment for the plaintiff. The New 
York courts decided a case in favor of 
the companies. The year was improp- 
erly given, and the court held that the 
policy, which ‘was the valued form, 
was based on representations of the 
owner of the car, and if the automobile 
was a. year older than represented, it 
was not worth the amount insured, and 
had the company known the exact year, 
it would not have issued a policy for 
that amount. Held by the court to be 
material misrepresentation,. and the 
company won.” 


TWENTIETH CENTURY DEPART- 
MENT 

In discussing a recent Troy fire one 
of the special agents epitomised the 
situation for The Eastern Underwriter 
in this wise: 

“Probably another blow. Usual bril- 
liant ‘work of department—and no 
water.” 


GENERAL AND URBAINE 

The United States branch of the Gen- 
eral Fire of Paris has assets of $915,- 
225, and a net surplus.to policyholders 
of $438,209. The United States branch 
ot the Urbaine, of Paris, has assets of 
$771,636; and a net surplus of $394,- 
802. Both of these companies are man- 
aged in the United States by Fred S. 
James & Co., and have had a good ex- 
rerience. For years they have been 
strong companies on the continent, the 
General having been organized in 1819; 
the Urbaine in 1838. 


ASSETS OF $2,181,356 

The Newark Fire has a surplus to 
policyholders of $932,450. Its income 
in 1915 exceeded losses and expenses 
$113,734; it paid $69,741 in dividends 
during 1913. The company’s total as- 
sets are $2,181,356. The company’s 
December 31st statement is its one hun- 
dred and fifth. 


BEST RISK GETS BEST RATE 





Fire Wall’s Absence Caused Building 
to Burn—Presence of Cut-Off 
Saved Another 


The recent fire which destroyed the 
Asbury Park Press and the Asbury 
Park Trust Co. buildings is another 
practical demonstration of the correct. 
ness of rate-making principles in New 
Jersey, i. e., if tie assured improves 
his property the te goes down auto. 
matically. 

Cut-Offs 

This fire extended beyond the build. 
izg in which it occurred—603 to 607 
Mattison Avenue, to the three story 
bank, store and office building adjoin- 
ing on the East, and did little damage, 
if any, to the building 609 to 613 Matti- 
son Avenue adjoining on the West. 
That this was so was due to the faet 
that the brick fire wall between the 
building where the fire started and the 
building on the West protected the 
West building, and the absence of such 
a fire wall or standard window protec. 
tion between the burned building and 
the bank, store and office building on 
the East caused that building to be 
practically destroyed, while the other 
was saved. This was due to absence 
of fire wall and unprotected window 
epenings. The frame buildings adjoin- 
ing the bank building referred to were 
not destroyed from the fact that the 
building which burned had at this end 
an uninflammable terra cotta section 
without openings, and consequently, the 
frame buildings were saved by even an 
inferior wall, while the brick bank 
building adjoining with direct exposure 
to unprotected windows was. des- 
troyed, 

Rates are largely made by the as- 
sured. The filed schedule system does 
not add a frame section to a_ building 
tor which a charge is made. It does not 
put open windows in buildings to which 
exposure charges are made. It is simply 
a scale, and as the building measures 
up on the scale so the rate is pro 
duced. But, building of fire walls, the 
use of standard wired glass windows 
aud frames, fire shutters, and any of 
the usual protections against fire 
spreading from one building to another 
will always produce a reduction in the 
insurance rate if the building has not 
been originally rated—before the Ram- 
say Law went into effect—-at some 
very low figure or insurance placed in 
some of the old cut rate insurance 
companies. 

The Only “Cure All” 

This feature of making reductions in 
the schedules for standard cut-offs from 
ether property reducing the spread of 
fire until it reaches a conflagration, is 
the only “cure all” for reduction in 
rates at locations, which the assured 
consider oppressive, and which do pro- 
dice a rather high tax to contribute 
for the necessary economic preserva 
tion that is required for all manufac 
turing, commercial and domestic build 
i) gs. 

Increased fire fighting facilities of 
ail kinds, increased water pressure to 
h:gh pressure systems, are all good to 
check conflagrations, but just as much 
work should be done on the line of stop 
ping the conflagration as in providing 
facilities for putting it out after it 
has occurred. 

This is simply to repeat what Atlee 
Brown has intimated to the Commis 
sioners of Atlantic City, and other 
frame congested seashore and_ other 
towns. From a business point of view, 


is it not best first to protect the indi — 


vidual property and then for the bus 
ness men to help to secure municipal 
action for the best appliances and de 
vices to put out fires? 

STURTEVANT APPOINTMENT 

The First National Fire, of Washing 
ton, has appointed the Sturtevant Co., 
of Philadelphia, general agents, a8 0 
February 4, 1916. 
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WANTED 


EXCEPTIONAL OPPORTUNITY 
—in a large Casualty Agency in 
a middle western city—for un- 
derwriter of experience, particu- 
larly in Automobile, Liability and 
Compensation lines. Applicant 
must possess qualities fitting him 
for sales managership of an es- 
tablished and growing agency 
force—must be a man of in- 
tegrity, temperate habits and in 
every way equipped to fill a high 
class position. Address, either 
with references or confidentially, 
X Y Z, Box 2,000, care of The 
Eastern Underwriter, 105 Will- 
iam Street, New York, N. Y. 


























F un at Casualty 
__ Club Dinner 


GREAT BANQUET AT DELMONICO’S 


Moving Pictures, Cabaret and Real 
Thing in Wrestling Watch are 
Features 


E. A. St. John, of the National Surety 
Company, and Fred Price, of the Fidel- 
ity & Deposit Company, both of whom 
have been located in this city for a 


short time, do not believe that New 
Yorkers are cold. They were two in- 
terested spectators of the entertain- 


ment at the Casualty & Surety Club’s 
banquet on Tuesday night at Delmoni- 
co’s. This club gives banquets which 
are rapidly falling into the class of the 
Gridiron Club, Washington, and the 
Amen Corner Dinner in New York. At 
the banquet last year the crowd was 
fooled by a fake representation of Sup- 
erintendent Potts, “friend” of the fire 
insurance men of Illinois. 
Wrestling Match 

On Tuesday night there was an an- 
other hoax perpetrated. The program 
had included everything from Shanley 
cabaret singers and moving pictures to 
a wrestling match between two of the 
champions who recently met at the 
Manhattan Opera House, one of whom 
appeared in the guise of the Masked 
Marvel. The match was a corker and 
insurance men stood up and cheered. 
At its conclusion when the wrestlers 
returned to bow their acknowledg- 
ments, President N. R. Moray demand- 
ed that the Marvel be unmasked, saying 
that unless he did so he would not get 
his money. The manager of the wres- 
tlers who was dressed as Lieut. Percy 
Richards appears on Fifth Avenue, all 
in white with a Neapolitan low neck 
collar, seemed indignant and said that 
as far as he ‘was concerned there was 
no objection, but that the Masked Mar- 
vel should decide himself whether to 
disclose his identity. The wrestler 
walked to the front of the platform, 
sputtered in broken English that he 
had met men of all countries without 
unmasking, but since insurance men in- 

(Continued on page 18.) 


GETS NEW ENGLAND EQUITABLE 


AETNA TAKES OVER COMPANY 


All But Industrial Health and Accident 
Business—History of Companies 
Re-insured 


For some time rumors have been cur- 
rent that the new administration of the 
New England Equitable Insurance Com- 
pany of Boston, found that it had taken 
on a much more complicated problem 
than it imagined it had. 
mors were substantiated by the frank 
avowal by Vice-president and General 
Manager West that the losses in liabil- 
ity, surety compensation lines in par- 
ticular during the past year, were such 
as to require their grave consideration. 

Accordingly the announcement last 
Tuesday that the company had re-in- 
sured all lines, with the exception of 
industrial accident and health and such 
portion of its surety business as the 


These ru- 


re-insurer declined to assume, in the 
Aetna Accident and Liability Co. of 
Hartford, occasioned little surprise. 
The premiums involved '§ aggregate 
something over two millions. 

The company will continue to operate 
along the restricted lines indicated. 
The Aetna Accident and Liability, it 
may be noted, does not transact indus- 
trial, accident and health business, and, 
consequently, was not interested. B. 
J. Taussig. who was elected president, 
succeeding Corwin McDowell, the foun- 
der of the company, is ill in St. 
Louis. First Vice-president and Gen- 
eral Manager West said simply that the 
re-insurance was effected because the 
lines re-insured had been unprofitable 
and intimated that it was better to do 
it now before a worse fate befell. 

History of Company 

The New England Equitable is the 
outgrowth of the New England Casu- 
alty organized in 1910 by Corwin Mce- 
Dowell, its president, with $200,000 cap- 
ital. In 1911 the capital was increased 
to $600,000 and in 1912 to $1,000,000 
with a premium income approximating 
$2,000,000 during 1915. 

In July last year, the New England 
Casualty consolidated with the Equi- 
table Surety Company of St. Louis, its 
president, B. J. Taussig, coming to Bos- 
ton as chairman of the board, President 
McDowell continuing in office. The 
control of the New England Casualty 
interests remained unchanged, 30 of the 
local directors and 20 of the St. Louis 
directors, comprising the board. 

Five months later the resignation of 
Corwin McDowell was announced both 
as president and as a member of the 
board and B. J. Taussig was elected 
to succeed him, with W. H. West as 
first vice-president and general man- 
ager and Frank Mead as vice-president. 
All three officers hailing from St. Louis, 
it was generally circulated that the St. 
Louis interests had secured control of 
the stock, but this was emphatically 
denied. In the prolonged absence of 
President Taussig through illness, First 

(Continued on page 19). 
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JACKSON & POTTER ONE YEAR OLD 


Preferred General Agents Celebrated 
First Anniversary This Month— 
Year Was Profitable 





Jackson & Potter, Inc., general agents 
of the Preferred Accident at 1 Liberty 
street, New York, celebrated the first 
anniversary of their organization this 
month. The firm started business on 
February 1, 1915, with the general agen- 
cv of the Preferred and, during the 
year, they have also been appointed city 
surety, agents for the Hartford Accident 
& Indemnity and metropolitan agents 


fur the automobile department of the 
Insurance Company of North America. 

In the first year of their operations, 
the business done by Jackson & Potter, 
Inc., more than cleared expenses, an 
exceptional thing in the first year of a 
general agency of any kind. 


BOND COVERS SUBMARINES 

The American’ Fidelity Company, 
through its New York office, has issued 
the bond guaranteeing the construction 
of six submarines for the Federal Gov 
ernment by the Electric Boat Com 
pany, the contract being $3,388,000 and 
the bond $493,000. 








THE GROWTH 
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ASSETS 
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Bonds and_ Invest 
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COMMERCIAL CASUALTY 
INSURANCE COMPANY 


NEWARK, NEW JERSEY 


Financial Statement, December 31, 1915 


The stockholders in annual meeting January 19 authorized an additional sale 
of 12,500 shares of capital stock of this c ompany. 
capital stock to $500,00.00, and add $175,000.00 to our surplus. 


Date Business Written Total Assets | he : L; — 
Dec. 31, 1910 $29,497.31 $ 404,792.15 | General Liability 
Dec. 31, 1911 206,333.21 511,382.11 | Elevator Liability 
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Teams Liability 
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and all other Lia- 
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CASUALTY MEN MEET HERE 


DISCUSS HEALTH INSURANCE 


Called Confiscatory, Impractical and 
Unconstitutional—F. E. Law Criti- 
cises Federations’ Circular 
A special committee will be appoint 
ed by the executive committee by the 
International Association of Accident 
Underwriters to deal with the subject 
of compulsory health insurance. At a 
meeting of casualty underwriters held 
at the Hotel Astor on Wednesday ob 
jections to compulsory health 


ance were voiced chiefly to the effect 


insur- 


that such insurance is confiscatory, un 
constitutional and impractical. 

Some of the underwriters felt that 
the entire German social insurance 
propaganda will be engrafted on Amer 
ica. It is understood that the medical 
profession as a whole is opposed to the 
compulsory health measures introduced 
in Massachusetts and New York and 
that Chambers of Commerce and _ busi- 
ness organizations generally are op 
posed. 

Frank -E. Law, of the Fidelity & 
Casualty, criticised the Insurance led 
eration of New York State for issuing 
a circular attacking compulsory health 
insurance without first referring to the 
insurance companies to find out what 
their attitude was on the subject. 
There will be a conference between 
committee representatives of the na 
tional casualty agents’ association ana 
the International Association of Casu 
alty and Surety Underwriters to bring 
about more co-operation between com 
panies and agents. 


A FINE SHOWING 
U. S. Branch of London Guarantee & 
Accident Has $5,321,362 Assets; 
$1,018,698 Surplus 





The United States branch of the Lon 
don Guarantee & Accident Co., Ltd., 
shows its customary strength in its 
December 31, 1915, statement. The 
United States branch was established 
in 1892 and it has surplus to policy- 
holders of $1,018,698, while its assets 
are $5,321,362. Furthermore there 1s 
deposited with insurance departments 
and the United States trustee, $3,887,- 
479. A fine showing. 

The head office of the company in 
this country is in Chicago. F. W. Law- 
son is general manager. F. J. Walters 
is resident manager of the Eastern de- 
partment. 


TO SELL CO.’S MOTOR CYCLES 


Application for an order to permit 
the sale of automobiles and motor cycles 
owned by the Topeka National Live 
Stock Insurance Company, whose _ per- 
wit to do business in the State was re 
voked recently by the State Superin- 
tendent of Insurance, has been filed in 
the district court by Clay Hamilton, re- 
ceiver, The machines, about a dozen of 
them, are scattered over the State 
where they have been used by agents. 
The receiver also asks permission to 
sell some of the furniture owned by the 
Company. 


PENN’S NEW DISABILITY CLAUSE 


A new disability clause is now being 
used by the Penn Mutual Life, in addi- 
tion to the one that it now issues, 
which provides for a monthly annuity 
to be paid in case of total disability. 
This annuity will be 1-120th of the face 
of the policy. The annuity will be paid 
during the lifetime of the assured and 
the face of the policy, to be kept intact, 
to be paid at maturity or deatu. 

A bill has been introduced in the 
Virginia legislature authorizing a valid 
pelicy provision that suicide shall be a 
defense. 
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$36,000,000 IN PREMIUMS 
Record of National Surety Co. in 
Twenty-seven Years—Gross Losses 
$15,750,000 





During the past year the capital of 
the National Surety Co. has been in- 
creased from $2,090,000 to $3,000,000 by 
the sale of ten thousand shares to 
stockholders at $150 per share; $500,- 
000 of the proceeds thereof being car- 
ried to surplus account. After paying 
dividends of 12 per cent. ($240,000) the 
surplus reported on December 381, 1915, 
shows an increase of $887,555.65 over 
1914, not including $500,000 paid in sur- 
plus. 

During the year past the securities 
have appreciated the sum of $107,344.09 
net. The income from investments 
amounted to $305,901.03 or $65,901.05 
more than was necessary to cover the 
12 per cent. dividends on the stock for 
the year. “It is safe to prophesy that 
our income from investments in 1916 
will exceed the new dividend require- 
ments of $360,000," says President 
Jovee. 

“less than 7 per cent. of the net 
premiums written by our company 
arose through guarantees of contracts 
occasioned by the war. In a period of 
twenty-seven years our company 
(with its predecessors) has’ written 
$26,000,000 in premiums and up to De- 
cember 21st, 1915, has paid gross losses 
of $15,750,000.” 


ALBANY SURETY CLUB 


The Surety Club of Albany was re- 
cently formed for the purpose of pro- 
moting harmony among its members 
and to maintain the conducting of 
sound business principles in the surety 
business. 

At a meeting held February 8, at the 
Hampton Hotel, William G. Curtis, 
manager of the Aetna Accident & Lia- 
bility, surety department, was elected 
president. John F. Brady, resident 
manager for the Globe, was elected 
vice-president; Milton L. Perry, Amer- 
ican Surety, was elected secretary- 
treasurer. John O’Day Donahoe, act- 
ing manager of the American Surety 
Company, Albany branch office, was 
the pioneer of this movement. 

The meetings are held weekly, on 
Tuesday, at the Hampton Hotel where 
the members meet for luncheon. Great 
benefits will be derived eventually by 


REPORTS ON THREE MUTUALS 
Central and Western Brewers and Mal- 
sters, Exchange Mutual Indemnity 
and Employers’ Mutual! 


In its report-on the Central and West- 
ern New York Brewers and Malsters’ 
Mutual of Albany, the New York Insur- 
ance Department says that the Depart- 
ment has endeavored to impress upon 
the company the necessity for re-insur- 
ance protection against the so-called 
“catastrophe hazard,” but thus far no 
action has been taken, although the 
beard of directors has given the matter 
attention. This mutual had an expense 
ratio of 18.62 the first year; loss ratio 
48.89. Net premiums were as follows: 
workmen's compensation, $53,112; lia- 
bility, $9,160; auto and team property 
damage, $3,516; total, $65,789. 

The Employers’ Mutual of New York 
las an expense ratio of 22 per cent. Its 
pet premiums were: Workmen’s compen- 
sation, $138,754; liability, $28,531; auto 
ard team property damage, $1,511; 
total, $168,588. Loss ratio, 44.17 per 
cent. The general manager is L. A. 
Wright & Co. 

The Exchange Mutual Indemnity Co. 
had an expense ratio of 29.73 per cent. 
Net premiums were as follows: Work- 
men’s compensation, $75,070; liability, 
$2.298: auto and team property damage, 
$609. EX. G. Trimble is general manager, 
and also president of the Company. 

Mr. Trimble’s headquarters are locat- 
ed at Kansas City, Missouri, where a 
large part of the Company’s business is 
transacted. The nominal home office of 
the Company is located in Buffalo, New 
York, in the law offices of its vice-presi- 
dent, Mr. John H. Brogan. The Com- 
peny does not pay any salaries to its 
officers, neither does it pay any rental 
for the Buffalo office, these obligations 
being assumed by Mr. Trimble under 
his contract as general manager. 


BANQUET AND DANCE, TOO 


Compensation is a very serious busi- 
ness. It is all figures, and complicated 
at that. There is no wonder then that 
reters and inspectors of this kind of 
insurance should want to forget about 
the business for a time. All of which 
is preliminary to an announcement that 
the Compensation Inspection and Rat- 
ing Board of New York will held a 
“banquet and dance” at Broadway and 





the various surety men in that vicinity Kighty-Third street, New York, on 
who become members, March 38. 
Liability Accident 


Burglary 
Surety Bonds 








Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company of Mmerica 


Home Office: 68 WILLIAM STREET, NEW YORK 


Disability 


Plate Glass 








STATEMENT BY ROGER BYRNE 


TO DROP COMPENSATION LINES 


Linion Casualty Also to Make Sufficient 
Reinsurance Arrangements to Pro- 
vide $350,000 Surplus 


Philadelphia, Pa., Feb. 5.—In an of. 
ficial statement regarding the condition 
ef the Union Casualty Company, Vice 
President Byrne said: 

“Sufficient reinsurance has _ been 
placed at the present time to make up 
tLe impairment in the capital stock of 
the company. Other reinsurance ar. 
rangements will be made in the next 
few days which will provide at least 
$100,000 net surplus over and above the 
$250,000 capital stock. This provides a 
surplus to our policy-holders of $350, 
U“U0, and these figures are computed and 
ivclude all reinsurance reserves and re- 
s.rves for losses incurred as computed 
in the recent examination, and will 
leave the Union with business in force 
cl $500,000, All our claims are being 
paid as usual and those policy-holders 
who would rather cancel than hold our 
policies may have their return prem- 
iums according to their contracts, 

“The Union Casualty Company will 
continue in business as heretofore and 
write all lines except compensation in- 
surance, which we are obliged to dis- 
continue, as we have been instructed 
by our State department that it is nee- 
essary to join what is known as the 
(Compensation Rating and Inspection 
Bureau. Our reason for not joining this 
bureau is we would rather lose the 
iioney already expended in_ placing 
compensation insurance on our books, 
which is a small matter compared to 
what the ultimate loss would be to the 
company if we should endeavor to 
operate through the bureau.” 





Dr. W. L. Gahagan, who has been 
uppointed superintendent of the com- 
pensation department of the Globe In- 
demnity, has been superintendent of 
the accident and health department of 
the Company since it began business. 
Prior to his connection with the Globe, 
Dr. Gahagan had been with the United 
states Casualty for fifteen years as 
medical director of underwriting claims, 
Hie came to the United States Casu- 
alty from Chattanooga, where he had 
been city and county coroner for a num- 
ber of years. He is a graduate of the 
Louisville Medical College and_prac- 
ticed medicine in Chattanooga for some 
time. Dr. Gahagan is chairman of the 
exyecutive committee and former presi- 
dent of the International Claim Asso- 
ciation, and also chairman of the ex- 
ecutive committee of the New York 
Claim Association. He is a member of 
the Casualty and Surety Underwriters’ 
Association and the Casualty and Sure- 
tv Club of New York; also of several 
fraternal organizations. 


ENTERS MARYLAND 


The American Mutual Liability Co. 
of Massachusetts hag complied with 
the laws of Maryland and appoints 
Simon Dalsheimer as agent. 


Fun at Casualty Banquet 
(Continued from page 17.) 


sisted upon it he would do so, where 
upon he pulled off his black head-piece 
and there was disclosed the features of 
Chairman Folsom of the entertainment 
committee. The crowd had been com 
pletely taken in. 
The Guests 

There were no speakers, but there 
were several guests of the club seat- 
ed at one table, including Darwin 
Kingsley, president of the New York 
Life; George T. Wilson, second vice 
president of the Equitable Life; James 
V. Barry, assistant secretary of the 
Metropolitan Life, and Messrs. Stod- 
dard and Saxton, of the New York In 
surance Department. 
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Special Talks With Local Agents 











Practically all the 
False Reasoning reasons given for not 
on Accident insuring are in the 
Insurance main merely excus- 
es; all discussion on 
the point is based upon the fact that in- 
surance, in a sense, is a moral obliga- 
tion that every man owes to himself, 
ard it follows that all business men 
should have it, says Ralph Marden, of 
the Casualty Company of America, in 
discussing false arguments on accident 
insurance. The enormous increase in 
premiums during the last ten years 
shows clearly that the time is aproach- 
ing when every able ‘bodied man will 
carry a policy of some kind. For one 
reason, the benefits, to a large extent, 
go direct to the living, and are there- 
fore widely and continuously advertised; 
jot. another, the cost is so small it can 
be fitted to every pocketbook. 


That a man should wish to protect 
himself is due partly to the natural feel- 
ing of selfishness, but it is also common 
sense. That he should desire also to 
see to it that his family is provided for, 
{s, thanks to the life insurance frater- 
nity, so thoroughly and _ persistently 
urged that it is now becoming a reflec- 
tion upon one who ignores such a plain 
duty. Accident insurance appeals each 
way, is much cheaper than life insur- 
arce, is more easily secured and with 
less effort. He may think the chance 
of accident is a mere gamble, but all ex- 
perience is against this theory. A policy 
is as much a tangible piece of property 
as a house, a bale of goods or any other 
article of value, and in this connection, 
the older a policy the more precious it 
becomes, for one’s immunity cannot last 
forever. 

The man who “cannot afford it just 
now” is met with at every turn. Gen- 
erally speaking he does not wish to 
spend his money that way. It can be 
pointed out to him that the cost is so 
little he will not feel it; he is spending 
more than that for cigars every day; he 
may liave a period of grace; in short, 
every pathway is open to him; more- 
over, a policy should not be viewed as 
an expense but more in the nature of an 
investment which may yield him large 
aud generous returns. This contingency 
cften commands his attention and of- 
fers the broker the opportunity of citing 
such payments. 

The man who tells us he is “well 
fixed,” with no one dependent upon him, 
is a difficult problem; an argument cal- 
culated to attract his interest is along 
the line of immediate and sure protec- 
tion of investments in event of sudden 
death by accident. Pride is inherent in 
éli men, and a desire to leave an estate 
in good order is unquestionably a par- 
donable one. How better and cheaper 
can this be done than through the bene- 
fits of accident insurance, for the re- 
tirn of anywhere from $10,000 to $50,- 
(00 or $100,000 in exchange for a premi- 
um averaging $5 per thousand. or even 
less, ig worth the consideration of any 
Wealthy man. 

Other instances which might be men- 
— make it clear that the success- 
a producer has the art of salesman- 
— cultivated to a high degree; such 
ine Srey intuitive knowledge of 
slitaua r, can adapt himself to circum- 
the on and is quick to a conception of 
him oo Bn do at the right time. To 
ds ily ge t experiences are a part of 
trode ny he enters into each with 
bemesen a renewed energy, never, 
courtesy war Stepping proper limits of 
- ian » ye’ conveying all the elements 

and force. 
oe * 7” 


Helen To many men just entering 
ng our business the fact that 
an every premium is due on 

Siness the first day of every 
month seems to preclude 
ty of collecting, say, five 
dunts in one day, says Eu- 


the possibili 
hundred ace; 





gene G. Adams, of the Continental Casu- 
ality at Washington in the “Industrial 
Review.” This would certainly be al- 
rm.ost an impossible task if it had to be 
dene and if one man had to make a per- 
sonal call on every policyholder. But let 
us see how our efficiency process would 
make it a simple matter. 

Your annuals, semi-annuals and quar- 
terlies cut the list way down. One hun- 
dred and twenty men paying annual 
premiums mean 120 calls a year instead 
of a month, or, in other words, one hun- 
dred and twenty policyholders are han- 
died by ten calls per month for twelve 
months. This helps. 

Then there is “office pay business.” 
Was there ever sweeter music to the 
ears than “office pay”? Nurse it; en- 
courage it. “Pay in the office; it is 
convenient and sure.” Seventy per cent, 
ot your business will pay into the office 
if it is sold right, and this includes 
“mail business.” Many veterans can 
puint to accounts that have mailed pre- 
miums in for years. Here, too, courtesy 
ard tact count. Take time for a pleas- 
ant word—don’t let them forget what 
they are paying their premiums for. 

This brings us down to the “Go out 
and get ’em” class, and there is still a 
lut of mighty good business that has to 
bo gone after—‘footed for’’—every 
month. 

Remember with these your success 
depends on getting the premium paid 
at least one month in advance. If Mr. 
Man paid for January and February in 
January and you know that his Febru- 
ary pay day is the 5th, call on the 5th 
and get his premium. You see it is the 
March premium, so he is always insur- 
ed, even though you suit the collection 
day to his pay day. But if in January 
cnly the January premium was collect. 
ed do not wait for February 5. Get it 
instead on his last January pay day 
the 25th, for instance. The point is, get 
his February premium before the first 
day of February, instead of after. Work 
these plans as a religion into your col- 
lections. Do it and you will not only 
show a high collection average, but you 
will seldom face that tragedy of our 
business—an accident, with the insur- 
ance lapsed. 





A MILLION NET SURPLUS 


Preferred Accident’s Figures—Assets, 
$3,592,520—How Company Has 
Grown Since 1886 





The Preferred Accident had assets 
on December 31, 1915, of $3,592,520. It 
has a net surplus of $1,000,000. It holds 
$4,010,700 for the protection of policy- 
holders. ° 

The steady growth of the Company’s 
assets is indicated by the following 
table: 


1886.... 22,541 1890.... $150,559 
1900.... 937,181 1905.... 1,319,513 
1910.... 1,124,158 


1914.... 3,315,202 





New England-Equitable Deal 
(Continued from page 18.) 


Vice-president West directed the com- 
pany with Vice-president Mead as his 
chief aid. 

Shortly after the change in adminis- 
tration, Vice-president Edward W. 
Briggs resigned, followed a few weeks 
later by Duncan MacIntyre in charge 
of the burglary and plate glass lines. 


Those Who Conducted Negotiations 

The arrangements for the re-insur- 
ance were conducted by W. L. Mooney, 
superintendent of agents of the Aetna 
Accident & Liability and Vice-pres- 
dents West and Mead. Mr. West will 
remain with the New England Equi- 
table, but Mr. Mead, together with a 
number of the clerical force, will go 
over to the Aetna. 





Georgia Casualty Company 
MACON, GEORGIA 
W. E. SMALL : - - President 


A Strong Casualty Company Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance 
ACCIDENT PLATE GLASS HEALTH LIABILITY 
AUTOMOBILE BURGLARY ELEVATOR TEAMS 


AGENTS WANTED IN UNDEVELOPED TERRITORY 
Apply PETER EPES, Agency Manager, Home Office. 








The Fidelity and Casualty Company of New York 
92 Liberty Street, New York, N. Y. 


BOI: acecsucsuvedesnuiecsenceessawevesieseseev encaswnbeonseeeueens $11,764,957.75 
EE, «Rhee du dausbunyseeueersecds tata detawbeed buses taukeaeeae 8,129,567.28 
ET: d6Riuncned Giewianabeungebusecidnonsesneadrsyncescabecncweies 1,000,000.00 
ID ces ncuneenscsivecshesbedesanesadbeaka 2,635,390.47 
Se ee. Oe I I ND sccanesenscaccccaconseusnadacsaenes 50,512,471.85 


This Cegene issues contracts as follows: Fidelity Bonds; Surety Bonds; Accident, 
Health and Disability Insurance; Burglary, Larceny and Theft Insurance; Plate Glass 
Insurance; Liability _Insurance—Employers, Public, Teams (Personal Injury and Prop- 
erty Damage), Automobile (Personal Injury, Property Damage and Collision), Physicians, 
Druggists, Owners and Landlords, Elevator, Workmen’s Compensation—Steam-Boiler In- 
surance; Fly Wheel Insurance. 











DEVELOPING 

r Fidelity and Surety Bonds, Liability Workmen’s 
Ae ott = Compensation, Automobile, Accident, Health, 
Wea > Burglary and Plate Glass INSURANCE 


ls APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bondinga|nsurance Company 


BOSTON T. J. FALVEY, President 
Paid-In Capital $2,000,000 Write For Territory 





se BUSINESS=-BUILDERS 

















The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 


HOME OFFICE, 47 CEDAR STREET 
CHARTERED 1874 


POLICIES 


EUGENE H. WINSLOW, President 


R. R. Cornell, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Ass’t Sec 


RELIABLE AND ENERGETIC AGENTS WANTED 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 


OF THE MOST 
APPROVED FORMS 








THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F. J. WALTERS 
CHICAG oO Resident Manager 


55 JOHN STREET 
F. W. LAWSON 


General Manager New York 
Liability, Accident, Elmer A. Lord & Co. 


« 145 Mil ie 
Burglary, Boiler and ne ndoeongem 


- 4 a Resident Managers 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 














The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 


GIABILITY, STEAM BOILER, ACCIDENT, 


JACKSON & POTTER, Inc. 


1 Liberty Street ~ NEW YORE CITY 
General Agents 
PREFERRED ACCIDENT 
ALL CASUALTY LINES 


“*Preferred Service’’ 








tinued the agency of Hutzler & Guy at 
Richmond. 


S. Guy in charge of the branch office 
at that point for the handling of all its 
surety and casualty lines. 


HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manage: 


Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 


F. & D. RICHMOND CHANGE 
The Fidelity & Deposit has discon- 


The Company plans to place George 
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The Largest and Strongest Surety Company in the W 


NATIONAL SURETY COMPANY 


115 Broadway, New York 
Brokers’ Branch, 71 William Street 
WILLIAM B. JOYCE, President 


STATEMENT OF ASSETS AND LIABILITIES 


DECEMBER 31, 1915 


ASSETS LIABILITIES. 
INVESTED ASSETS: CAML Rk, BIOCE. 005s cec cscs $3,000,000.00 
Stocks, Bonds (at Market ED kiesasasvitcacidsveve 3,289,510.91 
Values) Collateral Loans, CURRENT LIABILITIES: 
Mortgage Loans and Real Accounts Payable 
RE, Woo Su tccec eye naee vad $7,181,466.77 (not due) ...... $ 116,972.28 
CURRENT ASSETS: Dividend Payable 
Cash on Hand..$1,705,698.26 Jan. 3, 1916.... 60,000.00 176,972.28 
colvabte sreaosepe 390,805°41 DEFERRED LIABILITIES: 


Outstanding Pre- Accrued Commis- 


miums Not over 
go Days Past 
Due (Actual), 596,557.99 





sions not due.. 136,194.19 
Expenses Incurred 2,797.06 138,991.25 





orld 








(Past Due Items RESERVES: 
not included Premium Tax 
amount to anne s syns 60,303.95 
$131,912.32) ..... ———  2,693,061.66 eserve for Con- 
. tingent Claims. 1,192,426.81 
DEFERRED ASSETS: Hanasve (pre ’ 
Accrued Interest 76,366.52 rata) for Un- 
earned Pre- 
rere 2,092,689.75  3,345,420.51 
TOTAL ASSETS... $9,950,894.95 TOTAL LIABILITIES ...... $9,950,894.95 





ADDITIONAL RESOURCES 


Real Estate Deposits in Suspended Banks, and Other Valuable Assets, 


Estimated to be Worth Over $200,000. Special Deposits 


“In All the World, No Surety Organization Like This.” 





Not Deducted. 














Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 








‘ Fifth Amanesh Statement 


DETROIT LIFE INSURANCE COMPANY — 


As of December 31, 1915 
M. E. O’BRIEN, President 
LEDGER ASSETS. 








ae eer $304,994.01 
RENN | eo ore ern ectrn e aice oeeh wl Ae ae 10,390.60 
ES eee ae 15,980.61 
Premium Notes on Policies in Force......... 7,398.47 
UI, NII I ooo airans. ono ena po ete oterewrerad 58,000.00 
pe ie 10,396.38 
Cag OR TIGRE ONE 1h DORE. «0.0002 viva ccsices 33,058.05 
DOMED: bcd cards eRe ceed treet eee ame 50.00 
————— $440,468.12 
NON-LEDGER ASSETS. 
Interest Gue OMG ACCHUCE. 2... iccvcccsccsces $ 16,324.67 
Net uncollected and deferred premiums...... 25,404.15 
Furniture, fixtures and supplies.............. 2,629.21 
44,358.03 
CN SN aie enc dee eieeneaw ee was $484,826.15 
LIABILITIES. 
Reserve on policies in force, including Reserve 
for Total and Permanent Disability........ $301,759.00 
Premiums paid in SGVORCE......cccccccceccs 708.83 
Pe, GUNN oa vy pa darsincuaweeaweadews 443.21 
Commission due agents on premium notes 511.01 
RU I yo tr a iene ee i 0-0-5-W lw pik are tidied eo 
Office expenses, bills and accounts due and 1,056.92 
OS re re eer res een 
Medical fees due and accrued................ 697.00 
TEOt GO Bee TO-TRITRROS.,. 6. occ ccc ccwcersess 1,118.45 
I PN ag oe as Sh 4 oe Rains Roar eke 373.69 
Unpaid dividends to stockholders............. 395.00 
IN I 5a ae ecw iach kd Whoo Seis sliver Raed 105,000.00 
Pe ee Te eC PE OT re rere re 72,763.04 
$484,826.15 


Mr. Life Insurance Agent, why not find out what the Detroit Life has 
to offer you in the way of an agency contract? It may be the means of 
your making a contract to represent this company which will have the 


effect of doubling your income during the next year. It will cost 
two-cent stamp to find out. Address all communications to 


M. E. O’BRIEN, President and General Manager 
Home Office, Seventh Floor, Majestic Bldg., Detroit, Mich. 








but a 




















London Guarantee & Accident Company, Limited 


ESTABLISHED 1869 23RD ANNUAL STATEMENT U. S. BRANCH 
UNITED STATES BRANCH 
DECEMBER 31, 1915 


ASSETS 
Government, Municipal, Rail- 
road and Public Utility Bonds $3,970,487.72 


First Mortgages on Real Estate. 4,500.00 
Cash on hand and in Bank..... 215,123.83 
Interest due and accrued....... 71,577.53 


Premiums not over three 


months due in course of col- 
re toe ee 947,633.86 


AE CGee AMC. ccc csewcciass 112,039.86 





$5,321 ,362.80 








1892 
LIABILITIES 
Claim Reserve: 
Compensation and Liability 
| $1,739,248.04 
(As required by Insurance Depart- 
ment of New York) 
Credit Department ......... 127,576.93 
All Other Departments...... 175,498.00 
Reserve for Unearned Premiums — 1,653,925.49 
Reserve for Taxes... ......+. 66,423.94 
Reserve for Commissions on 
outstanding premiums and all 
other Liabilities ............ 289,991.89 
Voluntary Additional Reserve 
for Contingencies .......... 250,000.00 $4,302,664.29 
SURPLUS TO POLICYHOLDERS....... 1,018,698.51 


$5,321,362.80 





DEPOSITED 


WITH INSURANCE DEPARTMENTS 
AND UNITED STATES TRUSTEE $3,887,479.32 





Writes: Workmen’s Compensation, Employer’s Liability, General Liability, Workmen’s Col- 
lective, Elevator, Teams, Automobile, General Accident, Health, Credit, Burglary 


and Boiler Insurance. 


Head Office, CHICAGO, ILLINOIS - 


F. J. WALTERS, Resident Manager Eastern Department 
55 John Street, - - New York City 


ELMER A. LORD & CO., Resident Managers New England Dept., 


145 Milk Street, . - Boston, Mass. 


‘ F. W. LAWSON, General Manager 


STOKES, PACKARD, HAUGHTON & SMITH, Resident Managers Middle Dept. 


432-436 Walnut Street, - Philadelphia, Pa. 
GALLIVAN. & O’DONNELL, General Agents 


Rooms 25 and 26 Wilcox Building 48 Custom House Street, Providence, 





R. |. 
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